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MEETING OF THE 
SUBURBAN EXCHANGE 


Resolution of Executive Committee 
Favoring Increased Brokerage 
Adopted. 


WILL BE SUBMITTED TO VOTE. 


Talk of Changing Agents Commission 
Fails to Meet Approval of 
Members. 


Attendance at the quarterly meeting 
of the Suburban Fire Insurance Ex- 
change, held in New York city on Tues- 
day, was “only fair,” a rather surpris- 
ing fact in view of the important sub- 
jects slated for discussion and the at- 
tention given thereto by the Eastern 





Union and company executives gen- 
erally. 
Approve Committee’s Views. | 

The feature of the gathering was the | 
unanimous adoption of the report of the 
executive committee of the association, | 
recommending the payments to New 
York city brokers of 15 per cent. in- 
stead of 10 per cent., as now, upon their 
suburban district business. In return 
for the suggested concessions the 
brokers, who control 80 per cent. of the 
suburban business, promise to deal only 
with Hxchange companies, and to re- 
frain from accepting more than the 
regulation commission. 

Will Go to Vote. 

Under the rules of the Exchange the 
proposed change in brokerage must now 
be submitted to the vote of the mem- 
bers, approval by at least 90 per cent. 
of them being required before it be- 
comes effective. At the meeting the 
question was asked as to the effect any 


increase in brokerage was likely to 
have upon agents in the territory. Dis- 
cussion upon the subject was checked 
through the statement by President 
Goule that the matter would have to 
be taken up at a future date. The pre- 
ponderance of opinion as it can be 
gleaned “upon the street” is opposed to 
any change in the existing status of 
the agents. 





FOREST FIRE FIGHTING TIPS. 
The Pfister & Vogel Leather Com- 





pany, of Blairsville, Ga., has requested 
the New York Conservation Commis- 
sion for information in regard to the, 
protection of 80,000 acres of timber} 
lands owned by the Company in} 
Georgia. The Georgia concern had| 
heard of the efficient forest fire work 
of the New York Conservation Commis- 
sion and was led thus to seek its ad- 
vice. 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 


Fire, Lightning, Windstorm, Automobile, | | 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


sa Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 





{has long been 








North British 
and Mercantile 


1866 


Insurance Co. 


Established 1809 





Since 1860, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 


of Amerira 
Home Office: 133 WILLIAM STREET, NEW YORK 














| was made possible through the 


$3.00 a Year; 15c. per Oopy 


MAKES BIG PAYMENT 
TO POLICYHOLDERS 








pee Benefit Life Apportions Twenty 


Per Cent. in Addition to Regular 
Dividend Distribution. 


TOTAL PAYMENT OVER _ $5,000,000. 


Company’s Dividend Record for Past 
Years Shows Remarkable Increases 
to its Policyholders. 
The greatest distribution to policy- 
holders in the history of the Mutual 
Benefit Life of Newark, N. J., making 
a new record for this Company which 
among the leaders in 
point of returns to policyholders, will 
be made during 1914. The total dis- 
tribution, in the form of regular and 
special dividends, will amount to con 


| siderably over five millions. 


This action by the board of directors 
excel- 
lent experience of the Company and its 
savings and other gains resulting from 
careful and efficient administration. 
Some idea of the exceptionally favor- 


|able conditions obtaining in the Com- 
Entered United States | pany is conveyed in the fact that the 


special dividend alone amounts 


, twenty per cent. 


to 


Remarkable Dividend Record. 

The record of the Mutual Benefit Life 
in respect to its dividend payments is 
remarkable. Thirteen years ago, in 
| 1900, the Company established a regular 
| dividend scale for three per cent. poli- 
cies. This regular scale was maintained 
unbroken for ten years. In that year 
the scale was increased and in addition 
a special dividend was declared. In 
1912 the regular scale of 1910 was in- 
creased. The following year, 1913, an- 
other special dividend was declared, 
making the payment to policyholders 
that year greater by $1,200,000 than in 
1912. 

A tabulation of the payments for the 
past five years and also the present 
year, which is to be made, shows 
amount and kind of dividends as 
follows: 
1909—$2,603,721.02 Regular. 
1910—$3,362,086.00 Regular and Special. 
1911—$3,115,619.74 Regular, 
1912—$3,723,206.01 Regular 
1913—$4,901,200.65 Regular and Special. 
1914—$5,170,737.32 Regular and Special. 

Every policyholder entitled to a regu- 
lar dividend will also be credited with 
the special dividend of twenty per cent. 
The amount of the payments on ac- 
count of this special dividend will ex- 
ceed $860,000. 

The exact scale of dividends appor- 
tioned on several of the more useful 
forms of policies, to be paid during 
1914, are exhibited in tabulated form 
elsewhere in this issue. In making an 
nouneement of the payments for the 
year the Company says: 

“The regular dividends payable in 
1914, as apportioned, amount to $4,308,- 
947.77. In addition thereto the direc- 
tors have appropriated special dividends 

(Continued on page 9.) 
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ENORMOUS GROWTH OF | 


POLICY LOANS REVEALED 





Robert Lynn Cox, General Counsel of Association 
of Life Insurance Presidents Makes Report 
on Special Investigation of Subject 


AMOUNTS COMPILED BY 
SECTIONS 





Facts on Geographical Distribution 
Never Before Available 


HALF-BILLION OF INSURANCE 
MORTGAGED 








Pacific Coast Borrowed Most; 
North-Central States Least 


—Ratio to Reserve 





The enormous increase in number 
and amount of policy loans outstanding 
against life insurance in this country, 
which has become a pressing problem 
for the compsnies, is strikingly reveal- 
ed in a specia! report on the subject by 
Robert Lynn C.x, general counsel for 
the Association of Life Insurance Presi- 
dents.’ The report is based on an in- 
vestigation to ascertain the causes ot 
the rapid increase in the mortgage of 
life insurance in recent years, and the 
Association of Life Insurance Presidents 
has segregated by State lines $456,000,00 
policy loans and premium notes our- 
standing to policyholders at the end of 
1911. ‘This investigation, which has just 
been finished, shows that the policy- 
holders of certain recognized groups of 
States are much larger borrowers on 
their life insurance than are the people 
of other sections. Those credited with 
being the smallest borrowers are the 
people of the Central Northern States, 
the loans in that section amounting to 
13.49 per cent. of the reserves estimated 
for that district. It is stated that the 
largest borrowers are the people of the 
Pacific Coast section, the policy loans 
and notes there being 20.09 per cent. 
of the reserves. The average for the 
United States for the same year, 1911, 
was 15.98 per cent. The reserves from 
which this sum of $456,000,000 was 


States 


Central Northern (Ohio, Michigan, 
Indiana, Illinois, Wisconsin)........ 
New England (Maine, New Hampshire, 
Vermont, Massachusetts, Rhode 
ee. COMO CTIOUE) «kkk canisosvcceres 


Middle Atlantic (New York, New Jersey. 
Pennsylvania Delaware 
District of Columbia) 


Northwestern (lo Minnesota, Nebras- 





ka, North Dakota, South Dakota, 
Wyoming, Montana) .......cceccces 
Southwesterr (Missouri, Arka.isas, 


Texas, Kansas, Colorado, New Mexico, 
Oklahoma “iy aig east e ah Riau D 
South Atlantic (Virginia, West Vir- 


ginia, North Car , south Carolina, 
Ganrete, FiriGe) .ccccsvesveseteess 
Gulf and Mississippi Valley (Alabama, 
Mississippi, 17 see Kentucky, 


Louisiana) .... Fs ea db eh hak ania aceite 
Pacific (Washington, Oregon, California, 
Nevada, Idaho, Arizona, Utah)...... 


borrowed amounted to $2,853,000,000 
These figures and entages are based 
yn the United States business of Ameri- 
can companies holding 93 per cent. of 
the total assets of the life insurance 
companies of this country in 1911. 
Based on Two-Thirds of Business. 
The investigation also included the 
segregation bv states of policy loans and 
premium notes outstanding in 1907, held 
by fourteen companies having two- 


thirds of the <ssets of the United States 
life insurance companies that year. As 
these same fourteen companies were in- 
cluded among the thirty-nine reporting 
in 1911, the association ig enabled also 
to present comparative figures showing 
the policy loan development by states 
and by sections of the country for the 
period from 1907 to 1911 on two-thirds 
of the business. 

The per cent. of increase of the 1911 
ratio of policy loans and premium notes 
to reserves over the 1907 ratio for such 
loans and notes to reserves varies from 
10.74 in the New England states to 37.93 
in the Southwestern states for the two- 
thirds of the business indicated. 

The results of this investigation and 
also data showing the annual growth 
of policy loans from their inception are 
contained im a report submitted by 
Robert Lynn Cox, General Counsel and 
Manager of the association. This report 
appears as un appendix to the proceed- 
ings of the seventh annual meeting of 
the association, which have just been 
issued. 

Much more than half a billion dollars 
of life insurance protection will be lost 
to widows, orphans and other benefici- 
aries as a result of the policy loans now 
outstanding, according to the report. it 
is declared that experience shows that 
a large proportion of the insurance pro- 
tection withdrawn by policy loans is 
never replaced, the money being invest- 
ed elswhere or wasted. 

In making the report public, Mr. Cox 
says that no conclusions are stated in 
it. “The figures, which speak for them- 
selves as to the extent and distribution 
of the policy loan practice, are present- | 
ed to the American public,” he said, “in 
the hope of stimulating a study of the 
underlying reasons for the recent large 
expaasion in such loans and the pres- | 
entation of remedies therefor.” 

The investigation just finished dealt 
largely with the figures for 1911, as 
they are the latest that are available for 
geographical division. Excluding Alaska 
and our tropical possessions, the loans 
of $456,000,000 at the end of 1911 grant- 
ed by the companies holding 93 per 


Policy Loans Ratio of 
Reserves and Premium Loans and 
Notes Notes to 

Reserves 


$586,706,553.67 $79,194,768.68 13.49 
290,768,323.83 41,259,136.43 14.19 
1,034,466,647.82 161,061,494.50 15.57 
162,855,103.16 26,091,858.52 16.92 


2: 


es 


2,368.013.80  45,399,895.66 18.73 


178,851,111.86  233,665,436.35 18.82 


192,595,317.48  36,813,875.32 19.11 


159,506,695.72  %$2,054,123.25 20.03 





oe GREAT SOUTHERN 


DENISON, e 
Wace Life Insurance Company 
Texas GREAT HOUSTON, TEXAS 

LIFE forties J- S. RICE, President J. T. SCOTT, Treasurer 
AUSTING 


etme COMPANY’ a O U R R E C O R D 
" COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURANCE IN FORCE 








GROSS ASSETS (paid-for basis) 
$655,004.93 $992,000 
1,057,016.02 5,352,260.00 
Dec. 31, 1911 1,128,912.85 10,057,028. 
Dec. 31, 1912 1,306,689.41 14,859,856.00 


Nov. 30,1913 1,500,605.92 22,894,941.00 
FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 











The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 





ELEVEN MILLION DOLLARS 


Depesited With The State of tndiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things ”’ 


Address CHARLES F. COFFIN, Vice President 
1231 State Life Building 











cent. of the assets were distributed as 
follows 
“The figures dealing with the collec- 
tive annual increase of policy loans 
show at a glance the magnitude of the! 
problem in hand,” states the report. 
“Not only the immense total of loans 
shown but also the ever-increasing ratio 
of such loans to reserves contribute to 
this effect.” The report then presents 
(Continued on page 9.) 





Financial Statement 


Northern Assurance Company of Michigan 
December 31st, 1913 





ASSETS. 
First Mortgage Securities on improved income bearing 
I os ha ek woe 2 Wire Re Ra bee ae ea oe neo ae $547,981.00 
Premium Loans, of which (none) is for first year premiums. 17,396.34 
Policy Loans on this Company’s policies as collateral....... 34,979.80 
rE oo ard age aahs ne ame ale ae a eee tO be al ereanie mee 2,280.90 
Co A co ae eg Oe CEE ee ree 6,123.60 
I oe SOLD aaah che lath & Slave singh s do0. 5 oka a.com ae bree 32,609.02 
I go cS atanig nai s'G 6a S pe dcecovatara ie oN wee Se take ek ee 100.00 
ES es Ae er 10,257.58 
cn eae am a nena ae 7,091.10 
Net uncollected and deferred premiums (Reserve charged 
Sy ED ohne 665 55 creak ak soe wees eeaessawatenesene 17,227.34 
be IEEE eee Ree eee ee ee ee $676,046.68 
LIABILITIES. 
Reserve (Michigan Standard), including disability 
WE. ives ceubes akan keene aoe se 6 de ee swe eeus $544,877.84 
Less Re-Assurance Reserve..................-. 13,437.97 
$531,439.87 
ee eee er rere pe ere rrr ee 5,896.44 
IE ON MN 6.5 6g am cued Whew di tals weenie aie lel lk avai 386.50 
eT INI 5, cir inden, oso. 4 wed oanaie xed 6. bw winesis une waselrala 1,298.98 
Capital and Surplus to Policyholders....................... 137,024.89 
$676,046.68 


Th investments of this Company are Confined to First 
Mortgages on Improved income bearing Real Estate 
worth at least double the amount loaned 


Paid for Assurance in Force: $10,077,462.00 
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HAS EARNED LARGE PROFITS 


OVER $67,000 DUE STOCKHOLDERS. 


After Big Distribution to Policyholders, 
Manhattan Life Credits Large Sum 
to Stockholders. 





A report has been circulated to the 
effect that the Manhattan Life of New 
York was about to pay a large dividend 
to stockholders, amounting to over 
$67,000. This is misleading and is not 
in accordance with the facts. 

The charter of the Manhattan Life 
provides that the net profits of the busi- 
ness shall be divided so that the policy- 
holders shall get seven eighths and the 
stockholders one-eighth. In order to 
determine the exact status of this dis- 
tribution, the Manhattan Life asked the 
New York Insurance Department to 
make an examination to determine the 
exact amount of the profits for which 
the Company was liable to the stock- 
holders. 

At the close of business December 31, 
1913, the total payments to policyhold- 
ers had aggregated $8,681,856.72. “Un- 
der the above proportion,” says the re 
port of the examiner, “the stockholders 
are entitled to one-seventh or $1,240,265.- 
24. Of this amount $1,173,000 had been 
paid leaving a balance due stockholders 
of $67,265.24.” 

The capital stock of the Company 
pays a dividend of 7 per cent. in addi- 
tion to which the stockholders are en 
titled to the one-eighth of the net profits. 
For several years, in addition to the 
dividend, the Company paid interest on 
the stock of 9 per cent. 

The directors are elected in part by 
the stockholders and in part by the 
policyholders, those of the latter class 
paying premiums of $75 annually or 
holding annuities of at least. that 
amount being entitled to vote for di- 
rectors. The charter provides further 
that half the directors must own at 
least 10 shares of stock and that the 
other half must be elected by the policy- 
holders. 


NATIONAL LIFE’S LARGE GAINS. 





Montpelier, Vt., Company in Sixty- 
Fourth Year Makes Increases in 
All Items in Statement. 


The National Life of Montpelier, Vt., 
in its annual statement covering last 
year’s business shows substantial gains 
in all items and a very gratifying in- 
crease in business, an achievement that 
not all companies were favored with 
last year. New insurance on a paid- 
for basis was written amounting to 
$21,919,460, which was an increase of 
$1,534,429. This brings the Companv’s 
total insurance in force up to $188,- 
354,053. 

This same showing of gains is car- 
ried out in all respects. The Company’s 
assets were increased nearly $3,900,000, 
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giving total assets of about $59,000,090. 
All assets were valued on a market 
basis although the prices of all securi- 
ties declined sharely since last year’s 
statements were made. 

Premium income increased over $200,- 
000; interest earnings showed big 
gains and even the rate of interest of 
mean ledger assets was raised 5 points 
to over 5.10 per cent. The Company 
also made ccnsiderable savings on mor- 
tality experience and altogether the 
exhibit of the National Life of Vermont 
should be an exceedingly gratifying one 
to the Company’s policyholders. 


EDWARD A. WOODS WILL SPEAK. 


Large Attendance Expected at January 
Meeting of New York Life Men 
at Press Club. 


The January meeting of the Life 
Underwriters Association of New York, 
which will be held at the New York 
Press Club, next Tuesday at 12:30 fol- 
lowing luncheon, promises to start the 
new year with a very large and enthusi- 
astic attendance. The Association has 
secured as speaker for the occasion, 
Edward A. Woods, of Pittsburgh, Pa., 
manager for the Equitable, and head of 
one of the greatest agencies in the 
world. Mr. Woods will discuss the sub- 
ject of taxation of life insurance which 
he believes is a matter that should be 
taken up by agents and brought to the 
attention of policyholders. 

A luncheon will preceed the meeting 
will be served in the room regularly 
used by the life underwriters Daily 
Luncheon Club. The Luncheon will cost 
$1 collected at the table. The follow- 
ing have been proposed for member- 
ship: <A. B. Cardner, Equitable Life; 
Lester H. Decker, Mutual Life; Charles 
L. Knight, Union Central. 





BLANDFORD GOES TO NORTHWEST. 


In Charge at Minneapolis and St. Paul 
For Mutual Benefit Succeed- 
ing Philip B. Hunt. 


George T. Blandford, State agent for 
the Mutual Benefit Life of Newark, 'N. 
J. in Nebraska, has been made general- 
agent in charge of the important Minne- 
apolis-St. Paul territory. Mr. Blandford 
has made a splendid record for the 
Mutual Benefit ia three general agencies 
and his promotion to this new post is 
in recognition of his past achievements. 
Mr. Blandford succeeds Philip B. Hunt. 
and he will retain the offices occupied 
by Mr. Hunt in the Pioneer Building, 
St. Paul and the Andrus Building. 
Mianeapolis. 





TAXES DRIVES OUT COMPANY. 


The Amacable Life of Waco, Texas, 
will not renew its license to do busi- 
ness in Alabama, giving as its reason 
the excessive local taxation imposed on 
companies. 


HONOR PRESIDENT HOLCOMBE 


LOVING CUP FROM ASSOCIATES. 








Whole Staff Celebrate His Fortieth 
Anniversary With Phoenix Mutual 
—Agents Write Big Business. 





Hartford, Jan. 21—(Special)—For 
some time past the home office and the 
field forces of the Phoenix Mutual Life 
have been quietly making arrangements 
to celebrate the fortieth anniversary of 
President John M. Holcombe’s connec- 
tion with the Company. Tuesday night 
he was led into a surprise,, having 
gone to the Hartford Club on an ap- 
pointment, and finding there, the whole 
staff of officers, directors and a num- 
ber of other home office associates who 
had arranged dinner in his honor. 

After the dinner Vice-President and 
Actuary Archibald A. Welch addressed 
to Mr. Holcombe remarks expressive of 
the sentiment of everybody connected 
with the Company and closed with 
putting before the president a beautiful 
gold loving cup. 

The field staff honored President Hol- 
combe with a total business on “Hol- 
combe Day” Januarv 15, of $639,515, on 
which $19,244 was paid in advance in 
premiums. 





BUFFALO UNDERWRITERS MEET. 





May Joint Rochester in Joint Gather- 
ing—cC. M. Brown of Aetna Speaks 
Annual Meeting Next. 

The Life Underwriters’ Association 
of Buffalo had the first meeting of the 
new year at the Hotel Iroquois Satur- 
day. About 50 attended the meeting, 
which was presided over by President 

Frank W. Tracy. 

W. Herbert Wall 
Life Underwriters Association was 
present and invited the Buffalo under- 
writers to a joint meeting of the asso- 
ciations of the two cities to be held in 
Rochester on Feb. 7. C. M. Brown from 
the home office of the Aetna Life, who 
was passing through Buffalo, made a 
short address outlining some of the new 
policies of the companies. 

The annual election of officers of the 
association will take place at the next 
regular meeting Feb. 14. 


of the Rochester 


HAD NO INSURABLE INTEREST. 





Concerns With Which B. F. Board Was 
Connected Bring Suit—Lower Court 
Decides Against Company. 


The Supreme Court of Appeals of 
Virginia at Richmond has handed down 
decisions affirming the judgment of the 
circuit court, in the suits of the Board 
Armstrong Co. and the Board Motor 
Truck Co. against the Mutual Life of 
New York, to recover on policies held 
by the local corporations on the life of 
their president, B. Fleet Board, who 


was killed by a fall from a water tower 
at Wake Forest, N. C., on March 18, 
1912. The Board-Armstrong Co. held 
a policy for $15,000 on the life of Mr. 
Board, and the Board Motor Truck Co. 
a similar policy for $10,000. The Mutual 
Life withheld payment on the ground 
that the two corporations had no in- 
surable interest in the life of Mr. Board 
pending a definite decisioa and suits to 
recover on the policies were decided 
against the Company in the lower court. 


EQUITABLE OFFICERS ADVANCED. 





Henry L. Rosenfeld Made Fourth Vice- 
President—W. J. Graham Given 
Enlarged Resoonsibilities. 

At a meeting of the board of direc- 
tors of the Equitable Life, a number of 
changes were made in the apportion- 
ment of the executive duties of the staff. 
Henry L. Rosenfeld, who for a num- 
ber of years has been assistant to the 
president of the Equitable Life, has 
been made fourth vice-president of the 
Society. In addition to having super- 
vision over the Group Insurance, Home 
Purchase and Monthly Premium Depart- 
ments, Mr. Rosenfeld will now have 
charge of the foreign agencies of the 
Society, thus enabling the second vice- 
president to give his attention exclusive 

ly to the domestic agencies. 

W. J. Graham has been given added 
responsibility, been made superintead- 


ent of several departments, including 
that covering groun insurance, home 
purchase, and monthly premium 


James F. Egan, whose headquarters 
have been at the home office, will here- 
after have supervision of the monthly 


premium department in the field with 
the title of Field Supervisor. For the 
present he will coafine his activities to 
the territory under the supervision o 
Messrs. Leslie C. York and Frank L 
Jones, including lowa, Kansas, Indiana 
and Michigan. 

To facilitate the re-organization of 
the finance department, under the di- 


rection of Treasurer Horr, President 
Day has appointed Henry Greaves and 
F. H. Richmond assistant treasurers of 
the society. 





STATE MUTUAL LiFE’S GOOD YEAR. 


The Mutual Life of Worcester, 
Mass. made splendid increases in busi- 
ness last year, especially in the last 
month, during which the Company is- 
sued nearly $3,500,000, a gain over the 
December, 1912 of $00,000 

The amount of new written 
for the year reached $23,000,000, which 
was an increase of $200,000 over the 
previous year. In rumber of policies 
also, the Company enjoyed a gain, there 
being 1,000 more policies issued in 1913 
than in 1912. The State Mutual's ex- 
cellent extension of its business should 
be as gratifving to its large family of 


pe 
policyholders as it the officers. 


State 


business 


1s to 
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Prudential Policies Fit 


the requirements of the insured perfectly. 
They are modern in every respect. 


AGENTS WANTED 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Home Office, NEWARK, N. J. 


FORREST F. DRYDEN, President 


Incorpovated as a Stock Company by the State of New Jersey 
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MUTUAL BENEFIT DIVIDEND SCALE FOR 1914 
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Bankers Life Company 
DES MOINES, IOWA 
ERNEST E. CLARK : President 


ORGANIZED 1879 








Exceptional record during thirty-three years for 


Low Rate of Mortality Economy of Management 
Prompt Payment of Claims 











Admitted Assets Over : : $19,500,000.00 











STATE MUTUAL ure insurance company 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 
\rkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, »,.Mo2" Office... 


matter up with 











You Wish To Be Paid Well UR direct contract system 


places the Company in 
for your efforts. Producers receive absolute touch with the individ- 
liberal compensation under the ual agent, consequently merit is 
recognized. Several good open- 
ings are available for men who 
have had experience in handling 
men and developing territory. 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. ‘ 
Several pieces of excellent terri- Are you interested ? 
tory, with exclusive rights, open 


for men of character and ability. Pittsburgh 


For particulars address 


THE MANHATTAN LIFE Life & Trust Company 


Home Office 


INSURANCE COMPANY Pittsburgh, Pa. 








W.C. BALDWIN, HOWARD S. SUTPHEN, 

66 BROADWAY NEW YORK President Director of Agencies, 
cj H E E. P. MELSON JOHN G. HOYT 

President Vice-President 


MICHIGAN || MISSOURI 
STATE LIFE! STATE LIFE 


Insurance in force S a | a b l e 


over “ogne 
$9,000,000.00 Policies 
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PRES. L. G. FOUSE PASSES AWAY 


ORGANIZED FIDELITY 


Dean of Life Presidents in Service— 
Thorough Student of Insurance— 
His Active Career. 


MUTUAL. 


Levi Garner Fouse, organizer and for 
thirty-five years pres’dcnt of the Fidel ty 
Mutual Life of Philadelphia, died last 
Friday at his home in that city. Mr. 
Fouse was the dean cf American life 
insurance presidents in point of service 
and in addition to being a thorough 


THE EASTERN 


Association in the capacity of consult- 
ing actuary, during which time he com- 
puted valuable war hazard tables, which 
are to this day regarded as authorita- 
tive. He also did a great deal of im- 
portant work for the ministerial fund 
of the Presbyterian Church, for the 
Order of Foresters, and for many other 
organizations. 

Mr. Fouse was a 
contributed largely 
ture, 
in the 


fluent writer and 
to insurance litera- 
Articles written by him appeared 
Yale Readings in Insurance, 
1909,” in “Present Business Conditions, 
1909,” published by the American 
\cademy of Political and Social Science, 


UNDERWRITER 


PRUDENTIAL’S NEW HIGH MARK 


WROTE HALF-BILLION BUSINESS. 
Company Exceeds Record for 1912— 
Increases Bring Total Insurance 
In Force To $2,406,700,000. 


Preliminary figures of the business of 
The Prudential for 1913, in far as 
this information is yet available, shows 
that the Company has succeeded i2 
surpassing its splendid record for 1912. 
This is all the more noteworthy because 
1912 was a year of exceptional advance- 
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student of insurance he was regarded and in numerous - insurance journals, ment and increases in life insurance. 
as an authority on economics. He was tatistical, economic and other publica- The field force of the Company is high- GREATEST 
sixty-three years old tions. He lectured on life Insurance ly elated over this achievement, es- 
After attending college in Pennsyl- before the Wharton School of Finance pecially because so many companies 
vania and Ohio, Mr. Fouse was engaged and Commerce of the University of were unable to show increases last 
in the iron industry for a short time Pennsylvania during the yéar 1904-1905. year over the business of 1912. | LLI N OIS 
Thi j s ear wenties , His lectures were published in the “An- a ae , . 
While still in his early twenties, he en- "Is I 5a : L The Prudential’s total insurance in 
gaged in life insurance as a solicitor tals of the American Academy of , t eg 
Ss Political ané Social Science.” force at the close of business in Decem- 
and soon master d many des of tie pale: % crsliges : ber exceeded the enormous sum of (oe) | PA NY 
business. When twenty-eight years of One of the first official acts of former go 4o¢ ppg ng The business for the 
ive > “oO ize the ty itus reside “Mawale ‘ oe : Pm, ’ ’ . § fe { 
age he organize d . os iMelity . Mi — Pre ; ident ae land, whe n he pag year alone, issued aid revived on a 
» ¢ ¢ since 2e its preside ‘-hairman > aSsoclé 3 , $3 far fo S 
Life and has sine cen is sehen chairman of t n ; ociation of a1 ‘ n paid for-basis re ached close to $500,000,- 
and actuary surance Presidents, was to appoint Mr. 000 
Mr. Fouse established an industrial Fouse a member of the executive com- 
department in the Fidelity Mutual in mittee. He continued in that capacity Reaches Great heres 
1880 and this was later merged into the up to the time of death lhe apportionment of the business ang 
Alta Friendly Society He worked out details as far as available show the 
a plan for insuring impaired or sub following results: 
tandard lives adapting the British ex- FRANKLIN LIFE MADE INCREASES. [gsued and revived in 1913 
perience to American conditions. Secretary Henry Abels of the Frank (paid-for basis) : In- 
President Fouse conceived many jn Life of Springfield, Ill. reports that EE ai eiiveetaxedebad $323,200,000 
‘dea ic ‘ ns P t ife ‘ . “a j eT i ie = Ordinary 158,100,000 
ideas which have been adopted into life the Compan» had a very satisfactory rdinar} . e 
insurance and most of his ideas of year in 1913, writing new business of Ww ANTS clele)s) MEN 
. ; —— . 
ears ago are in line with the most oyer a million and a half in excess of Potal $481,300,000 AND 
recent developments. He was the father the business of 1912 The Companv Increase in insurance in 
of the disability clause in life insurance ajco shows excelleit gains in insuran force (paid-for basis): In- THEM WELL 
vhich has been adopted so gent rally in force and in assets dustrial $112.200,000 Ww ILL PAY 
recent years He got his data from 
asylum and institute records and many Ordinary 83,300,000 
other sources. The life pension plan is A CcCooD OPENING 
another of the Fouse cre ations. , Total - .$195,500,000 
\lthough in recent years his duties An old, well established, progressive life insurance company, with unexcelled Insurance in force December 
in connection with his own company dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 31, 1913 (paid-for basis) 
demanded all his time, Mr cee has sylvania. Address, stating qualifications: Industrials $1,462,400,000 
eft cord behine n of which any- . wines ‘ D 
platy deporcove ge lie Ager anes PHILADELPHIA, care of The Eastern Underwriter Ordinary 944,300,000 
one mien e 7 ou is Out! | -“3Re . 
ee eee, ae ee ee oe 105 William St., New York City 
rved the United States Army Officers Total $2.406,700,000 
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NEED FOR PART-TIME WORKERS 


W. H. SARGEANT’S STRONG POINTS. 








Massachusetts Mutual Life’s Vice-Presi- 
dent Shows Conditions Under Which 
Their Services are Necessary. 





Since The Eastern Underwriter pre- 
sented in the issue of December 25, the 
letter of inquiry sent to the companies 
by Insurance Commissioner Robert J. 
Merrill, of New Hampshire, asking 
them to define their practice in appoint- 
ing part-time agents, there has ap- 
peared in these columns statements by 
a number of the leading companies in 
which arguments were presented on 
both sides of this important question. 
Among the strongest arguments that 
have been presented in favor of part- 
time agents, are contained in a letter 
to Insurance Commissioner Merrill from 
W. H. Sargeant, vice-president of the 
Massachusetts Mutual Life of Spring- 
field. Mr. Sargeant shows how the con- 
ditions existing in the territory will 
often compel the Company to resort to 
part-time workers, and how their em- 
ployment under such conditions is not 
only more economical than using a full 
time agent, but may be actually more 
efficient due to the local agent’s greater 
knowledge of the community or his 
prestige. 

Mr. Sargeant’s Letter. 

In his letter to Commissioner Merrill, 
Vice-President Sargeant said: 

“It is our opinion that carefully se- 
lected part-time men have a place in 
the field organization of a life insur- 
ance company. When one considers 
that no general agencies of a company 
—outside of those located in large 
centers—have more than a limited num- 
ber of full-time men enrolled in the ser- 
vice, it will be appreciated that to 
properly serve his own, the public’s and 
the company’s interests, the general 
agent must rely on the assistance of 
helpers or part-time men. In many 
States, notably New Hampshire, large 
cities are few and far between, and the 
population is widely distributed in 
towns of varying size, many of which 
are not easy of access, making the ex- 
pense of travel—railroad, hotel, and 
sundries—-of the full-time man, particu- 
larly the general agent, heavy in the 
extreme, if he is to properly cover the 
field assigned him. In many of the 
towns or districts in your own and other 
States there is not enough regular life 
insurance business to make it an object 
for a man to devote his entire time 
to this particular line, with the result 
that part-time men who are residents 
of the community, and who have other 
means to assist them in earning a liv- 
ing, are enlisted by the general agent, 
that he may secure a portion of the 
business which the population of the 
district affords. As an illustration, take 
a young attorney, a school teacher, or 
a clerk, all of whom, for one reason 
or another, have time on their hands, 
and who are desirous of adding to their 
income by taking on some special line 
of work. And such persons are fre- 
quently secured by the general agent 
to represent him in their towns and 
surrounding country. 

Compensation a Problem. 

“Another class of persons, who per- 
haps are less active than would be the 
part-time man, includes the baker, the 
postmaster, the general store merchant, 
and even ministers. General agents are 
naturally attracted to these persons as 
helpers because of their standing in 
town; and to secure introductions to 
prospects from them is a favor for 
which they consider it proper to make 
some compensation. To be on friendly 
terms with such persons as these en- 
ables the agent, in advance of a pro- 
posed trip, to inform them of his com- 
ing, that they may prepare lists of 
friends and acquaintances to whom he 
can be presented. This secures for him 
a saving of time in the various locali- 
ties where helpers of this kind reside. 
It enables the agent to go about his 
work quickly, as his reception is usual- 


ly more cordial when he is presented 
by a townsman than would be the case 
were he to attempt to secure an inter- 
view without such assistance. 

“Right here, we might say, that when 
general agents seek advice of us as to 
proper compensation to these persons 
we invariably recommend a less amount 
than would be accorded by him to full 
or part-time men. It is our opinion that 
the full-time man should be the one to 
receive the largest compensation next, 
in proportion, comes the part-time man, 
and last the helper. We appreciate the 
difficulty confronting the general agent 
in this matter of compensation. We 
realize that he is not likely to pay more 
than he is forced to, to the men in his 
employ. He must, however, be gov- 
erned, to a great extent, by what other 
general agents are paying for similar 
work, for if he does not meet them he 
will lose his men. Good helpers and 
good part-time men are soon known in 
the localities in which they work, and 
their services are eagerly sought for by 
energetic and hustling managers. 

“Not infrequently the part-time man 
will be a young man whose presen+ 
business connection is unsatisfactory, 
due perhaps to the fact that it offers no 
future, and he is, therefore, anxious to 
make a change to a field more promis- 
ing. He hesitates giving up a fixed 
salary for a commission contract, and, 
consequently, takes this means to study 
the business and determine whether or 
not he is qualified to succeed as a 
solicitor. Frequently men of this class 
in this way find that life insurance is 
their field of work, and eventually be- 
come full-time men, and even sometimes 
raised to the rank of general agent. If 
they had not, in the beginning, been 
encouraged in this way, they perhaps 
would still be behind the counter in the 
bank or the retail store. 

Licensing Factory Officer. 

“The propriety of licensing an officer 
of a factory, or similar institution, is 
a difficult problem from our point of 
view. I can imagine cases where an 
officer might, with justice, be licensed, 
but, on general principles, I would view 
with some suspicion an application from 
such a person, were it stated that the 
purpose was to solicit among the work- 
men connected with the plant. My 
reasons for entertaining this view are 
that, as a rule, an officer is not on 
terms of intimacy with his workmen, 
and many, it seems to me, would be 
loath to approach them on the subject 
of insurance whereby they would be the 
gainer as the result of the transaction. 

“With the employe in a factory, or 
similar institution, the case is, to our 
mind, different, as a clerk, foreman, or 
other factory employe could with pro- 
prietory canvass among his fellow- 
workers during his leisure hours, and, 
by well directed efforts, add to his re- 
sources. Clerks and other employes are 
on a more equal footing than would be 
the case with the official and are more 
likely to be successful in this line than 
the officer, many of whom do not come 
in contact with other than those in the 
office, such as fellow officers, bookkeep- 
ers, and other persons employed in a 
clerical capacity by the concern. 

“T am aware that this subject can be 
approached from many angles, and that 
arguments pro and con can with pro 
priety be presented. We believe, how- 
ever, our position in favor of the licens- 
ing of this class of solicitors to be well 
taken, and trust that the arguments pre- 
sented will be convincing and meet with 
your approval.” 





DETROIT LIFE CLOSED STRONG. 

President M. E. O’Brien of the Detroit 
Life, is highly gratified with the results 
of the Company’s business for the year 
and especially the large volume of busi- 
ness turned in by the agents during the 
last two months of the year. For No- 
vember and December the applications 
were received for a total of nearly 
$700,000. 
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HOME LIFE MEN IN NEW YORK 


HEAR MANY INTERESTING PAPERS 








Officers Also Address Agents and En- 
tertain With Banquet—E. B.Cantine, 
Albany, N. Y., President. 





The field men of the Home Life as- 
sembled in New York last week for the 
sixth annual convention of the Home 
Life Agency Association which was held 
at the Hotel Imperial. The sessions 
were marked by a number of very able 
papers and interesting general dis- 
cussion. 

President George E. Ide addressed the 
field men on “The Agent as a Student 
of Conditions” and Actuary Henry 
Moir explained the Company’s policies 
and changes for 1914. Some of the 
speakers and their subjects were: 

“Monthly Income Policy,” by J. R. 
Robbins, New York city. General Agent 
Robbins was followed by Charles N: 
Weber, of Buffalo, N. Y., George R. Mc- 
Laren, of Chicago, J. L. Bost, ,of Wash- 
ington, D. C., and J. M. Bloodworth, of 
St. Louis, before this topic was thrown 
open to general discussion. 

“Best Methods of Retaining Business 
on the Books of the Company,” by Wil- 
liam Van Sickle, of Detroit. Discussed 
by C. C. McGehee, of Atlanta. 

“How to Encourage Even Greater In- 
terest in the Home Life Agency Asso- 
ciation,” by A. E. Liverman, of Denver, 
followed by Lorin Hord, of Minneapolis, 
and I. R. Stevens, of Ithaca, N. Y. 

The Company entertained the agents 
at the close of the convention with a 
reception and banquet. 

Officers for the new year are E. B. 
Cantine, of Albany, N. Y., 
dent; R. M. Simons, of New 
secretary-treasurer. 


Philadelphia, chairman; William 
Sickle, Detroit; George R. McLaren, 
Chicago; J. C. Bristow, Richmond; T. 
Johnson Clancy, of Louisville; and 
Charles N. Weber, of Buffalo. 





Julius Bohm, manager for 
city wrote $1,042,000 in business during 
1913. Mr. Bohm has maintained his 
high record by writing so far during 
the present month, $258,000. 





the Ger- | 
mania at 200 Fifth Avenue, New York | 


president; | 
Lorin Hord, of Minneapolis, vice-presi- | 
York, | 
The new executive | 
committee is composed of C. A. Wray, 
Van ! 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13, 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 

















UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 














“The Company of the South” 





his section. 


are liberal and easily sold. 


contracts to right parties. 


Some excellent territory open for high-class personal producers. 
Address Home Office at once. 


THE EMPIRE LIFE INSURANCE COMPANY 


Home Office, ATLANTA, GA. 


Find an Empire Life agent, and you will find a successful 
agent, in fact the most prosperous life insurance agent in 
The Empire Life provides agents with an 
equipment of policies that enables them to meet all the 
needs of the insuring public, and too, these policy forms 


Attractive 








BERKSHIRE 
LIFE 
INSURANCE ; 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W. D. WYMAN, President 


W.S. WELD, Superintendent of Agencies 











Statement as of January Ist. 


ability. 








PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, LA. 

C. H. ELLIS, President 

Has just completed a most successful business year. 

shows a phenomenal record achieved in the Insurance World. 

The Pan-American Life Insurance Company has a 

few openings for ambitious, energetic, live Life Insurance Men of character and 
For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


Its first nine months’ work 
Send for our Financial 
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| HOW TO CREATE DESIRE 


Written Especially for THE EASTERN UNDERWRITER } (3 
By W. H. BEERS, JR. 


Manager at Rochester, N. Y. for;The{Mutual Benefit Life Insurance Co. 














Men buy life insurance because they 


want it. It is simply a question of de- 
sire. This is true of all the things 
we buy. We just want them. Then 


We buy them—and the buying part is 
largely determined by the intensity of 
our desire. 

The question is then, why du men 
want life insurance and the answer is, 
they want it for what it will do for 
them. This answer likewise holds true 
in all our dealings. We buy our clothing, 
our food, our fuel, and all other things 
on account of what they will do for us. 
This being true, our problem, as life 
insurance salesmen, is to know how 
to show our prospect exactly what our 
contract will do for him, to explain 
every detail with that one object ia 
mind. 

Some life insurance salesmea there 
are who think they are such “Good 
Fellows” that everyone must buy of 
them. Suppose you had a friend of 
splendid character who was _ selling 
“Amalgamated Union.” Would you b2 
likely to look your friend up to buy of 
him? Well, your friend knows just 
about as much about your proposition 
as you do about Amalgamated Union, 
and in addition if he learns you are in 
the iasurance business, he may try to 
dodge you to avoid being bored—his 
judgment being based on past experi- 
ence. 

Other agents there are who would 
have their prospect buy because they 
represent a fine company. Picture to 
yourself a salesman trying to sell an 
unmarried man a baby carriage. He 
shows him that the quality is excellent 
and that it is the best baby carriage in 
the world and he absolutely proves 
every point, but strange to say, there is 
nothing doiiag in the sale line. The 
cases are somewhat identical. 

Again take the agent who shows a 


low net cost. He tries to make his 
proposition attractive because of its 
low price. What would you think of 


a salesman who tried to sell you a suit 
of clothes because it cost $10. You 
tell him that you want a grey wool 
suit while this is a black cotton, but 
he comes back at you and says, yes, 
but this suit is the one to buy. It 
only costs $10. He has a splendid 
chance of selling you, hasn’t he? 

No, a good personality is a great 
help and cannot be belittled; a good 
company is absolutely necessary for 
the agent’s permanent success and 4 
low price as a fine thing to name in 
the closing, but none of these will 
primarly make a man want insurance. 
It is what the contract is going to do 
for him that does the business. Let 
us briefly go over some of the things 
the contract will do. 


First comes Family Protection. The 


Michigan Company Scores Excellent In- 
creases For Year—Has Had Good 
Record Since Organization. 








The Northern Assurance Company of 
Detroit, Mich., experienced a very satis- 
factory advance in its business last 
year and the Company also is to be 
credited with some substantial savings. 
The total insurance in force is now $10,- 
077,462, on a paid for basis. The assets 
have reached $676,046 and there is the 
capital and surplus of $137,024. 

These funds have been built out of 
the small margins of purely non- 
participating premiums, which is a 
very creditable achievement for Presi- 











W. H. BEERS, JR. 


Mr. Beers made a remark- 
ible record as a representative 
of the Mutual Benefit Life in 
Buffalo, N. Y., writing from the 
first almost wholly, income in- 
Surance. He resigned a good 
banking connection to take up 
life insurance and his record 
gained in a year earned his 
appointment as Manager at 
Rochester, N. Y. 














children and in case of 
will yield larger returns 
vestment that he could make. 

Next comes Business Protection. 
The cash values will strengthen his 
credit at the bank and elsewhere. They 
will carry him through a sickness or 
emergency and may carry him safely 
past the shoal on which 95 per cent. of 
the business men of this country are 
wrecked during their best years. 

And last comes Self Protection. When 
he is old the policy will yield a large 
amount of cash or may possibly give 
voth his wife and himself a sufficient 
income as long as either shall live. 

‘amily, Business, and Self. These 
are a man’s greatest interests and the 
three big points on which we should 
dwell. In addition we have the sav- 
ings feature, the absolute security, the 
iow cost, and a number of other 
attractive points; but the salesman 
who would produce a large volume of 
business, who would write his business 
easily and find it a pleasant and de- 
iightful occupation will carefully study 
this desired route. He will learn how 
to make his prospects want insurance. 


death 
any in- 


early 
than 





dent Clarence L. Ayres’ administration. 
The Company has also paid dividends 
on the capital stock each year sufficient 
to take care of the interest charges, 
these dividends aggregating in five 
years $23,000. The Company has been 
especially efficient in maintaining a 
high percentage of income saved. 





UNION MUTUAL LIFE OF MAINE. 

The annual report of the Union 
Mutual Life of Portland, Maine, shows 
that the Company secured a substantial 
increase in its business last year over 
the figures of 1912. New business on 
a paid for basis was secured amount- 
ing to $6,931,378, a gain of $725,000. The 
Company’s insurance in force now 
amounts to $65,058,956. 





RELIANCE SCORES BIG GAINS! 


DEPARTMENTS SHOW UP WELL. 


Pittsburgh Company Not Only Makes 
Increases, But Shows Large Sav- 
ings Especially in Management. 


The Reliance Life of Pittsburgh, Pa., 
closed the year December last with one 
of the most remarkable records of gains 
in the history of the Company, not only 
in respect to increases in the amount 
of business done in all of its depart- 
ments, life, accident and health, but the 
savings in management expense, re- 
duced mortality and increased earnings, 
all worked to make the year a note- 
worthy one for the Reliance Life. 

New life insurance was paid for last 
year to the amount of $14,632,444. This 
brings the total of life insurance in 
force up to $44,334,141. In personal ac- 
cident business on the paid for basis, 
$7,776,200 was written, making the 
Company’s accident business in force 
$11,487,100. Health insurance amount- 
ing to $18,984 was paid for. 

The Company’s net gain in income 
for the year was found to be in excess 
of $250,000, the premium income alone 
increasing in 1913 by more than $235,- 
000. On the disbursement side of the | 
account there was a substantial de- 
crease in total disbursements and a very | 
remarkable saving in home office man- 
agement expense. The gain in excess 
of receipts over disbursements is over 
$258,000. 

The assets have likewise been ad- 
vanced substantially, the gain amount- 
ing to $665,332, the total assets of the 
Company now reaching the sum of $4,- 
500,000. Among other favorable feat- 
ures to be noted in the statement of 
the Reliance Life on its last year’s 
business are a reduction in the mortal- 
ity experience from 57.18 to 53.42 per 
cent., and a decrease in the lapse ratio 


on total business from 22.05 to 15.89 
per cent. The Company made an in 
crease in its reinsurance’ reserve 


amounting to $567,532 and an increase 
in the surplus of nearly $100,000. 

This exhibit of the Reliance Life 
should be an exceedingly gratifying one 
to the officers of the Company and its 
policyholders; especially noteworthy is 
the very considerable reduction in 
management expense, the actual per- 
centage of the saving in management 
expense to income being .1108, the per- 
centage for 1913 standing at .4012 as| 
against the percentage of expense in| 
1912 which was .5120. Nothing is more | 
creditable to the administration of a} 
life insurance company than savings of 
this kind. 





SENATOR COX OF CANADA DEAD. 
Senator George A. Cox, a leader in 
Canadian finance and one of Canada’s 
wealthiest men, died at Toronto last 
Friday in his seventy-fourth year. 
Senator Cox was president of the Life 
Association, Western Fire Association, 
sritish-America Assurance. 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1913..... $61,418,397.99 
Liabilities............... 57,329,587.56 
Ds nasaads dsecsecdes 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 











A goodly crew of money 
makers are writing 
Insurance for the . .. 


\ 





in Texas and Arkansas. If you 
want to join them, tell us now. 
JAS. A. STEPHENSON 
PRESIDENT 
DALLAS, TEXAS 




















There is no home in all America the 
wall of which but would be graced and 
adorned by the beautiful Prudential 
Girl calendar now being distributed by 
The Prudential Insurance Company. It 
represents a splendid type of American 
girlhood by Penrhyn Stanlaws. 





“The affairs of the Company 


that the Company enjoys the con 


Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


all its records are in excellent shape. 
“The treatment of policy-holde 
and claims have been promptly paid. 


a confidence apparently well deserved.” 


are most ably managed, and 
rs has been fair and equitable 
Evidences are not lacking 
fidence of the insuring publie, 








Surplus to Policyholders 


Assets Premium Income 
$57,088.47 $18,704.10 


INSURANCE 


1910—$426,085.00 1911 





San Antonio Life Insurance Company, *“";2x.0"° 


HENRY A. HODGE, President 


| Insurance in Force, $4,715,584.00 
$388,324.02 | 2064 policies, with prems., $163,100.92 


GAINS DURING 1912 


IN FORCE, $631,934.00 
GROWTH IN ASSETS 
$485,915.57 


Policy Reserves 
$64,529.10 


Interest Income 
$6,806.67 


1912—$543,004.04 
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ment of the difficulties and demands acter, personal habits or business 
of life insurance salesmanship should methods should be discharged, regard- 


LIVE HINTS FOR BUSINESS GETTERS always be made to the novice seeking less of his ability as a producer. A 








an agent’s contract. A disappointed dissatified man is almost as undesir- 

, ’ ‘ man, like an addled egg, is a foregone able as a dishonest one. 
Practical Suggestions to Help the Man With the Rate Book Increase failure. “Some of the foregoing suggestions 
His Income and General Efficiency. “While the extensive and jindiscrimi- May seem to savor of the ideal, but 


nate making of agents’ contracts must they are practical and will be found 
be detrimental to the best interests Profitable in the long run. In these 
days enough high-grade material is 
available for life insurance work to 
justify the general agent in declining 
to employ any other. The manager 














“The task of the agency the promotion of the agency’s welfare. of the agency and unsatisfactory to its 

Conducting manager falls into two The deeper and more widespread the full-time men, a judicious employment 
A General broad divisions,’ says spirit of mutuality in an agency, the of part-time representatives is advis 
Agency Forbes Lindsay, in an stronger its foundation and the surer able, and may prove to be the best ‘ ry ‘ 
interesting article in its success. Nothing can be more de- source of permanent agents. The best Who has his own best interests in view 

‘Pacific Mutual News.” “1. Securing structive to its prosperity than the plan is to require the part-time man and those of his company will build 
and retaining sub-agents. 2. Training existence of the idea that the interests to report through one of the regular On a sound and creditable foundation. 
them and maintaining their efficiency. of the office and the agent’s room are agents, from whom he may receive in 








“The ability to get men is, of course, at variance. struction and assistance in closing. 
a desirable qualification in the man- “The personal equation is one of the This arrangement will insure a super. m 
ager, but it is of much less consequence most potent factors in a general agent’s vision that the manager might find it Reliance 
than the ability to hold them. The success. His men should work for him difficult to exercise. A 


ae 


most valuable agency to the company as well as for themselves, and, with ‘The country territorv of a general D 
and to the manager, as well as the the right kind of agent, regard for his agency had _ better be developed Life Insurance Company 
- ¥ 


















































most attractive to the better class of manager is a strong incentive to honest gradually and thoroughly, rather than | 
agents, is that which has a substantial and earnest effort. It is a weak and un-  gscatteringly and superficially. Intensive of Pittsbur h 3 | 
element of permanent members. The dependable field force that is actuate? ¢yltivation of a field will yield the F ) 
business secured from drifters may be solely by selfish motives. most satisfactory results to the man i } 
the most profitable to the office, case “The manager who is just in his ager and to his company. As far as Has the best General Agent : | 
for case, but it contributes little dealings and proficient in training will possible the training which is given to Contract to offer YOU. 
to growth and stability, whilst it fre- find in raw men the best material for the central force should be extended ; § | 
quently entails trouble in renewal. an agency force. There can be no more to the country representatives, who Has All Forms of Policies to } : 
“It goes without saying that the gen- profitable direction for his labor than ghould be helped and stimulated by Offer the Insured— Particip- 
eral agent must have complete confi- in the development of carefuliy select- frequent visits of the manager or his ating and Non-Participatine 4 
dence in his company. It is equally ed new men. On the other hand, the fjejq assistant. A “ al Di per Cu Hee ' ) 
necessary that he should imbue his most expensive and _ disappointing “Menten aeteiesh dus Sibiiant tind y re ning suaran- | 
men with a similar feeling. Next in practice possible is that of seducting .) uiry before contracting with a man teed Premium Reduction. 
importance is the creation of a senti- star producers from other companies. tH SS ae en yee os rid a 
. , P -_ ‘ : on . , ie general agent should give him his z > On Jerfect Protec- ; 
ment of loyalty to himself and interest “The inadvisability of making un- irene cer as long as he deserves it Has oe } ny chee er 5 
in the success of the agency. This secured advances is thoroughly estab- >. frct act of dishonesty should be tion | olicy combining Life, 
can only be done by strictly fair, if lished by experience. The experienced peat bnte hn Perec The ainimensian Accident and Health Insur- q 
not generous, treatment on the part of man, who claims past success, should a tian 2 eat tor thn tome. ance at Minimum Cost ; : 
the manager; by sincere and friendly not need them. The new man who ree “an who falls below this “= ppg 
interest in the agent and his work; by can not support himself without income ~~ : nets iii tac 
the establishment throughout the for ninety days, had better start under ; 
office and field force of genuine co- a part-time agreement and enter the | }—————— — 
operation, having a common object in business by degrees. A frank state- YOUR CARD ; 
as a representative of the ““ Oldest Life Insurance Com | 
” : - > “17 ‘ 1 
“AS LONG AS SHE SHALL LIVE pany in America will prove your best introduction | 
By Chas. Hall Johnston. 4 , 
aatieat - The Mutual Life Insurance Company = 
We have seen that your beneficiary cannot outlive the income i 
that you have provided for her. | of New York ' : 
The next question is: “Can the beneficiary commute the amount . 
of the deferred payments and secure all the money, in a reduced | I ble S h 1 
amount, in one sum?” mpregnable Strengt 
As I stated in our first talk the of the clauses that gives real | Incomparable Dividends : 
view the interests of the beneficiary. Therefore, a clause is in- : 
serted in the policy contract vy which the company agrees with Maximum Benefits 
the insured that it will not, under any circumstances, commute ; 
the payments, or allow any monthly payment to be drawn in ad- Minimum Net Cost i 
vance of its due date. This is one of the clauses that gives real i 1 
meaning to the words at the top of this talk. You know that your 
beneficiary will receive the stipulated payment every month of her For Terms to Producing Agents, Address 
lifetime. ° ° 
Along the same line, this question arises: “Can the beneficiary GEORGE wa DEXTER, 2d Vice-President 
borrow from the company, or can she borrow from a bank or pri- 34 NASSAU STREET, NEW YORK. N. Y 
vate individual, placing the policy as security?” rere Es 
This question was also anticipated and decided in favor of the sical . , arias ————— 
beneficiary. The company will not loan or advance any pay- 
ments to the beneficiary, nor, by the terms of the policy, will they oo Scamonm case Sa ama mec Se ernest SE 
recognize any assignment of the installments. The policy cannot 2 : et 
be assigned—payments being made solely to the beneficiary. Th Cc L f . GC f 
You have fixed the status of this part of your estate. You | e uarantee ! e hnsurance O. ; 
have fixed unalterably a cert c in time ; ‘ | " 
' ; yac rtain an hor in time of storm or a HOUSTON, TEXAS q 
safe harbor should the storms go ‘round. No human agency can } in ae coat. nty Balti cé | ; 
break down the financial barriers you have provided. Human pone gpl he ge hs a Se 
mind cannot conceive how a beneficiary, protected by this policy, } murat s nae : : 
, “ . - — | usiness received first ecight months, 1913, over Eight Million 
could ever come to want or lose her financial independence. You | | (average One Million a month 
have left her an estate imperishable and enternal. | } We want a capable general agent fer vacant office. 
important open territory. | g 
i 
Solicitors are like gizzards, no good without grit. How many times have you promised yourself to cut loose from your present environ- } 
ment and connect with some young company where you can find a future worth considering ? When you climb to the top of the rut } AVERAGE 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you? Ambition is the main- ; om 
spring of success, but a mainspring has no force unless you wind it up. Grit is the key with which you ean do the winding, Jf you Basia 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where “307 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. You can secure a 
good position in a state where only eleven companies wrote as much as a million each last year; where a competitor does not lurk 1911 
behind every bush, and the first wail of a new born infant is not “hard times.” If you have the grit to make a change and a reasonable 1907 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
glizati Er , . ras A lL. - 4 - ° " ° - 3 . a . . . “Ms » 
mean the realization of all your dreams. That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
individuality at its full value. The president of this Company is W. T. Crawrorp ; Vice-President and General Manager, L. D. Prewrr 
Superintendent of Agencies, J. F. WELLINGTON, all of Shreveport, La. 
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ENORMOUS INCREASE IN POLICY LOANS 








THE 


(Continued from page.2.) 
figures to show that the loans granted nearly six and one-half times, the policy ME q ROT! OLI I AN LIf E. 


on policies by American companies, in- loans are more than one hundred and 
cluding their comparatively small for- sixty times as great, and the per cent. . 
eign business, have jumped from about of reserves now loaned to policyholders 
$19,000,000 in 1888 to more than $587,- exactly twenty-five times as great as it 





Insurance Company 


000,000 in 1912. Was twenty-five years ago. 
Ninety Per Cent. is Lost. “During these twenty-five years there 
Emphasis is then placed upon the has been no year when the amount of Cy ol 2) ! 
ultimate loss of life insurance protec- Policy loans has failed to show an in- 1 5 elle. 
tion to beneficiaries, the report continu- Crease, and only one, 1892, when the | h C U OMpa t} Y By e Peo i 
ing: ratio of loans to reserve has decreased. oe ? oe 
“In the address by Mr. A. E. Childs | “The year of greatest proportionate For the People 


of Boston at our recent convention it imcrease was the year of the panic of 


is stated that not over 10 per cent. of 1893, when the loans increased from Phe Daily Average of the Company 








policy loans are ever repaid. This eight million to nearly thirteen and one- Business during 

means that $503,212,500 of the policy half million, or over 67 per cent., whil | 

loans in foree December 31, 1912, will the reserves increased but a little over. | | 

never be repaid. Therefore, if the poli- §& Per cent. and the ratio of loans to | 

cies encumbered by these loans are all Teserves increased about 55 per cent. 
carried to maturity, the beneficiaries— Even at that, the amount of outstand } 
solely because of such loans—will be ing policy loans December 31, 1893, was 

deprived of $503,212,500 of insurance but 1.58 per cent. of the reserves 

originally taken out for their protection. From this time to 1906 there was a Gas : 

The magnitude of this loss of protec- Steady increase, not only in the amoun a 
tion to dependents will be more fully Of outstanding loans, but the per cent eee : ' 
appreciated when the fact is realized Of the reserves borrowed by the policy Aas. “ ; e) 

that the amount of it—$503,212,500—is holders increased every year. Core 

in excess of the total amount of ordi- “The yearly increases during this as 

nary insurance that was in force in any period in the proportion of the reserves METROPOLITAN LIFE INSURANCE COMPANY 

single State in the Union on December borrowed varied from 32.6 per cent., he ae art forages IOHN R. HEGEW 

31, 1912, excepting the States of New the highest in 1896, to 5.6 per cer he ay Vn urs . 

York, Pennsylvania, Illinois, Ohio and lowest in 1898, and are equivalent to 

Massachusetts; that it is equal to one- a uniform yearly increase of 15 per cent. 

half the insurance in force in Illinois, “The panic of 1907 caused a sudden 

which ranks third in amount of insur- jump from $244,533,605 to $225,151,354 

ance in force; nearly equals the com- jn the amcunt of outstanding loans, or 

bined amounts in force in California nearly one-third, while the reserves in 

and Colorado, and exceeds combined creased only about 7 per cent., and the TI 1 sto | 2c 2 4 > an +f \ + ~~ 
amounts in force in the ten States of rate of increase in the ratio of loa to 1e Lil ; nsurance Vom pany ol if Yinia 
Delaware, Florida, Idaho, Montana, reserves was 24 per cent Since 1908, ORGANIZED 1871 

Nevada, New Mexico, North Dakota, while the amount loaned has increased Home Office - - RICHMOND, VIRGINIA 

South Dakota, Utah and Wyoming. The thirty to forty million a year, the aver- inn eae r ARGES? wereiaiinniie uments 

90 per cent. of the amount of these age rate of increase in the ratio of loans - ; : - is “Sinaiaaieins 

loans is not the maximum measure of to reserves has been but 2.7 per cent. he PIONEER Se ; ' strinl I , 


the loss of protection to dependents. a year, compared with an avera I 
Many of the policies upon which loans crease of 15 per cent. during the yea 
have been effected will lapse as a di- from 1894 to 1906. 

rect result of the loans, and the entire 
amount of the insurance carried in the of policy loans to reserves and ei I 
policies will be lost to beneficiaries. crease in each over the ratio : 


The beneficiaries, therefore, will be de- preceding year, to which there is but —ore o a 


“An inspection of these yearly ratios 














prived ofa much larger amount of pro- a single exception, leads to th a 
tection thas $503,212,500 by neonne y of clusion that while some of the ans s 
these policy loans. The additional loss cured under the pressure of financial 
to them from such lapsing of policies stringency in the years of the p ; 
is not calculable from available data. may have been repaid, neverthels the 
Loans Outstrip Reserves. experience of these years resulted in 

Referring to the increase of policy a much larger permanent addition to 

loans during the twenty-five years from the volume of loans than would have I ' . ENEEFIT & 1ENT 


1888 to 1912, inclusive, the report states: resulted under normal ri 
“While the reserves have increased There is no diminution shown in the 


GROWTH OF POLICY | \> 
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Underwriter Company, a New York 
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105 William Street, New York (City. 
B. F. Hadley, President; Clarence Az- 
man, Vice-President and Treasurer; G. 
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A CHECK ON LEGISLATION. 

In an inaugural address, a model for 
brevity, common sense and timeliness 
treated, Governor Fielder 
of New this week sounded a 
warning against hasty and ill considered 
legislation. He favors a time limit for 
the introduction of bills with a lapse 
of a reasonable period between intro- 
He also ad- 
bureau 


of subjects 
Jersey, 


duction and consideration. 


vocates a legislative reference 


and a legal adviser. This is not so 
advanced as the California plan of a 
“bifurcated” which is 


devoted exclusively to the introduction 


session, part of 
of bills, but Governor Fielder has taken 
cognizance of the growing need of care 
in legislation. His recommeadation will 
have its the evils 
growing out of the introduction of hua- 
dreds of bills. At last 
year’s session of the New Jersey legis- 
hundred bills 
hundred 


effect in checking 


unnecessary 


fourteen were in- 


Only 


lature 
troduced. 
laws. 


four became 


THE POLICY LOAN MENACE. 
Robert 
Associa- 


The Lynn 


Cox, 


report made by 
counse! for the 


Presidents, on 


general 
Life 
increase in 


Insurance 
policy 


tion of 
the 
years, reveals the meuacing proportions 
of mortgaged life The re- 
port is based on the records for transac- 


loans in recent 


irsurance. 


tions including 1911 and it is well 
known that the past two years have 
witnessed an even heavier increase in 


life insurance 


than in the years immediately preceed- 


demands for loans on 


ing. 
There is no better security for tne 
loans made by a life insurance com- 


pany than its own policies, but if these 
loans tend to defeat the purpose of the 
life they 

menace to the Also, 
considered equally objectionable to loaa 


insurance contract, are a 
it is 


business. 


money on a policy for any other pur- 
than to 
force so that 


the benefits that would accrue by keep- 


maintain the contract in 


the insured shall not lose 


pose 


ing up his premium payments. 

There is another and sinister phase 
of the 
agaia 
presented by Mr. Cox. 
that the Coast leads all 
tions in proportion of loans to reserves. 


The rates of interest prevailing on the 


loan situation, which is 
the 


It is noteworthy 


policy 


emphasized by statistics 


Pacific sec- 


are abnormally high. It 
is not to be expected that a large 
policyholder, or even the small insurer 
will pay eight per cent. for money that 
insurance 


Pacific Coast 


may be secured on his life 
for little more than half. 

The special problem from the sta.aa- 
point of the insurance company is how 
to save this enormous volume of mort- 
gaged business, ninety per cent. of 
which is lost when loans are made. 

The excellent work of the Associa- 
tion of Life Insurance Presidents in 
compiling this data so as to show the 
distribution of policy 
loans on ninety-three 
per cent. of the business of the country 
should help to the problem 
and point a solution. 


geographical 
approximately 


simplify 





A DUTY OF UNDERWRITERS. 


Managing underwriters generally will 
cordially endorse the recommendation 
first offered by President Jarvis of the 
Underwriters Association of New York 
State, three months ago and emphasized 
at the annual meeting of the organiza- 
tion last Tuesday, that more time be 
given by the body to the inspection of 
towns and villiages in New York with 
a view to fire prevention. 

The suggested service is by no means 
new to the insurance business. Investi- 
gations into the hazards and the 
means employed for «ombatting them in 





fire 


the large cities and towns of the country 
have been made by a specially drilled 
engineering corps of the National Board 
of Fire Underwriters for and 
great good has been accomplished there- 
by. While short sighted officials in 
certain communities have at times ob- 
jected to and recom- 
mendations of the engineers, public 
officers as a rule have taken them in 
proper spirit and have greatly profited 


years, 


the statements 


in consequence. 

In the central West field men have 
been of distinct service to communities 
through the efficient service they have 
rendered in 
fire 


pointing out to 
conditions, 


property- 


owners breeding and 
suggesting remedial practices. 

It goes without saying that no other 
class of men are so vitally concerned 
the 


waste of the 


in reducing excessive and ever- 


fire country, as 


well 


growing 
are the underwriters, and none so 
equipped to offer practical advice upon 
the subject. Because of their peculiar 
knowledge of 
owe it as a duty to 
communities to take the initiative in fire 
the truth of 
Mr. Jarvis since his ac- 


hazards insurance men 


their respective 
prevention. Recognizing 
this statement 
cession to the presidency of the State 
Association has labored unceasingly to 
impress it his associate fellow 
field men, and it is to be hoped his ideas 
will shortly be carried into effect. 


upon 





RE-ELECT FORMER OFFICERS. 

At the annual meeting of directors 
of the National Fire of Hartford, on 
Tuesday, all former officers of the Com- 
pany were re elected ag follows: Presi- 
dent, James Nichols; vice-president, H. 
A. Smith; secretary, G. H. Tryon; as 
sistant secretaries, F. D. Layton, S. T. 
Maxwell, C. S. Langdon, E. E. Pike; 
treasurer, F. B. Seymour. 

Directors: James Nichols. John R. 
Buck, Henry C. Judd, Francis T. Max- 
well, Charles H. Briscoe, Ralph H. En- 
sign, L. A. Barbour, Fred S. James, 
Charles Cheney, H. A. Smith, George 
H. Burt and Frederick F. Small. 
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The Human Side of Insurance 




















CORNELIUS J. DOYLE. 





Cornelius J. Doyle, who is now sta- 
tioned in the East for the National 
Board of Fire Underwriters, of which 
he is associate counsel, has had an in- 
teresting career. He was at one time 
attorney for the Illinois insurance de- 
partment, and was the first fire marshal 
of that State, organizing the depart- 
ment. Later, he became Secretary of 
State in Illinois. In February last he 
became associate general counsel for 
the National Board of Fire Under- 
writers. Some years ago he presented 
the petition and argument before Gov- 
ernor Willson, of Kentucky, which re- 
sulted in the pardon of Caleb Powers, 
who was convicted of the murder of 
Gov. Goebel, of Kentucky, and who is 
now a Congressma” from that State. 

” * * 


Charles A. Irwin, the new chief ad- 
juster of the General Accident’s per- 
sonal accident and health department, 
succeeding John J. Kennedy, has spent 
many years in the accident and health 
business, and has a wide acquaintance 
and knowledge of field conditions. 

* * x 

James M. Crane, of Wilmington, N. 
C., a former general agent at Washin.:- 
ton, D. C., for the John Hancock Mutual 
life, died at his home in the former 
city last Thursday. 


CONSIDER LIFE EXTENSION PLAN. 
at the Hart- 
Conn., at which 
Institute 


dinner given 
Hartford, 
Extension 


A recent 
ford Club, 
the Life 
were discussed, attended by 
heads of the Hartford Life 
companies. Among those present were: 
ex-President William H. Taft; Profes- 
Fisher of Yale; President 
Bulkley, of the Aetna Life; 


plans 
was the 


insurance 


sor Irving 
Morgan G 


President Sylvester C. Dunham, of the 
Travelers; President John M. Hol- 
combe, of the Phoenix Mutual; Presi- 


dent John M, Tayler of the Connecticut 
Mutual; and President Robert W. 
Huntington, Jr., of the Connecticut 
General. 


NEW OFFICIAL IN CHARGE. 

Charles F. Nesbit, whose appoint- 
ment as superintendent of insurance for 
the District of Columbia, was ncted in 
these columns last week, has assumed 
the office and is rapidly familiarizing 
himself with its workings. The District 
commissioners expect promising results 
to attend the administration of the new 
superintendent. 


E. B. McConnell, new general agent 
in Greater New York and vicinity for 
the bond and surety department of the 
Maryland Casualty Company, has had 
twenty-five years underwriting experi- 
ence. Much of this was in underwriting 
mortgage loans. He proved his ability 
as an organizer with the Equitable 
Surety Company, in New York State, 
Pennsylvania and New Jersey. His ex- 
perience in the general contracting 
business has also been extensive. 

> oe x 

J. A. O. Preus, Insurance Commis- 
sioner of Minnesota, is rapidly looming 
up as a national political figure. His 
friends believe that he will be Gov- 
ernor of Minnesota inside of five years. 
Mr. Preus is active, aggressive, young, 
and one of the most capable of insur 
ance supervising officials. Before be- 
coming Insurance Commissioner he was 
a lawyer. 

Senator Morgan G. Bulkeley, presi 
dent of the Aetna Life, was given a re- 
markable tribute by the Hartford Busi- 
ness Men’s Association and the Hartford 
Board of Trade at the Hartford Club a 
few nights ago, when a banquet was 
held in his honor. Governor Baldwin, 
Mayor Cheney and the presidents of 
the collegiate institutions of Hartford 
were among the 450 diners present. 
The guest of honor was applauded many 
times during the evening and all joined 
in singing “He’s a Jolly Good Fellow.” 
Speakers referred to him as “The Grand 
Old Man of Hartford.” Senator Bulke- 
ley’s splendid work in fighting for the 
protection of the stockholders of the 
New York, New Haven & Hartford Rail- 


road has’ been keenly appreciated 
throughout New England. 
* * x 


Garner Curran, editor and proprietor 
of the Insurance and Iavestment News 
of Los Angeles, Cal. has sold his in- 
terest in that paper and severed his 
connection with it to accept the position 
of Executive Secretary of the World’s 
Insurance Congress and deputy to W. 
L. Hathaway, commissioner of insurance 
of the Panama-Pacific International Ex- 
position. 

+ *~ + 

T. J. Owens, secretary of the Meridian 
Life of Indianapolis, is president of the 
permanent organization recently form- 
ed by the legal reserve life insurance 
companies of Indiana. 

* 

Percy Peixotte, European manager of 
the Equitable Life has arrived in 
New York on a visit to the home office 
of the Company. 


IN NATIONAL FIRE. 

The Lincoln Fire, of Chambersburg, 
Pa. has re-insured all its outstanding 
liability as of noon January 19 in the 
National Fire of Hartford. The Lincoln 
was organized in 1912 and commenced 
writing business soon thereafter with 
$100,000 capital stock all paid in, and 
$20,000 surplus. It operated only in 
Pennsylvania. T. M. Mahon was presi- 
dent, and H. B. McNulty, secretary of 
the Company. At the close of business 
December 31, 1912, the Lincoln had 
assets of $118,230; unearned premium 
reserve of $2,231, and net surplus of 
$15,998. 


REINSURED 





QUIESCENT BUT NOT SETTLED. 


Although the situation at Kentucky is 
quiescent at present the questions at 
issue between the State Board and the 
fire underwriters have not been settled. 
The companies have not restored to 
Rate Maker Wheeler authority to apply 
on their account the latest dwelling 
house schedule, and business of this 
class is being written under the old 
schedule, with the proviso that adjust- 
ment will be granted in a new schedule 
is enforced. 
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STATE ASSOCIATION MEETING 


TWO NEW SCHEDULES ADOPTED. 





Dwellings and Mercantiles to be Rated 
Hereafter Under Revised 
Plan. 


Revised schedules for rating dwellings 
and summer residences, and mercantile 
properties were adopted at the recently 
held annual meeting of the Underwrit- 
ers Association of New York State; the 
first as offered by the committee, and 
that governing mercantiles after it had 
been amended in certain indicated 
minor particulars by Secretary Ralph 
G. Potter acting in conjunction with the 
responsible committee. 

The new schedule for farm proper- 
ties is not yet completed, nor will it 
be until certain changes in the term 
rule applicable to this class of hazard 
shall have been made to harmonize 
with general practice. 

Fire Prevention Work. 

In his address to the Association, 
President Jarvis made several recom- 
mendations for the new year, chief of 
which was the extension by the organi- 
zation of its present town and village 
inspection service. 

Mr. Jarvis held that the association 
owed a duty to the property-owners of 
the State in suggesting means of fire 
reduction, and said that this might be 
attained ia lerge degree through the in- 
auguration of a vigorous inspection 
se. vice; utilizing primarily for that pur- 
pose the present inspection staff of 
the office aided by the district commit- 
tees. 

Secretary Potter’s Report. 

A detailed report of the work of the 
association was submitted by Secretary 
Potter, which after its reading was cir- 
culated in printed form among the 
members. 

Firemens Joins Body. 

A welcome accession to the member- 
ship of the association was the Fire- 
mens of Newark, an excellent company 
which has hitherto held aloof from the 
organization. Its special agent, W. F. 
Russell, was unanimously elected a 
member, as was also Y. H. Meyers, of 
the Niagara and Harry F. Lesch, of 
the Sun of London. 

Meeting Department Ideas. 

During the past two years the asso- 
ciation has been hard at work recasting 
its rules and rating schedules in con- 
formity with the suggestions of the New 
York Insurance Department. Several 
schedules applicable to special classes, 
aside from dwellings and mercantiles, 
have already been adopted, and still 
others will be accepled once the work 
upon them shall have been concluded. 

It is understood that the Department, 
which has not yet made public the re- 
port of its examination of the State 
Association, concluded some time ago, 
will visit Syracuse within the next ten 
days and again review the workings of 
the organization. 





NEW SPECIAL FOR NIAGARA. 


Joseph H. Mayers has been appointed 
special agent of the Niagara for East- 
ern New York. He has been with the 
Company for twenty years, during 
eight of which he was an examiner. Mr. 
Mayers started with the Niagara as a 
stenographer. His headquarters will be 
in Albany. He succeeded William C. 
Smith, who is now assistant secretary 
of the Company. 





ORANGE COUNTY BOARD MEETS. 
Middletown, N. Y., Jan. 20.—The 
Orange County Underwriters Associa- 
tion elected the following officers at its 
anual meeting a few days ago: Presi- 
dent, J. J. Fisher, Port Jervis; vice- 
president, A. D. V: Wallace, Goshen; 
Secretary, Ira Hawkins, Warwick. 


PRESIDENT OF FRANKLIN FIRE. 





F. E. Parkhurst Succeeds Late A. E. 
Duncan as Head of Philadelphia 
Company. 





To fill the vacancy created through 
the death of the lamented A. E. Duncan 
the directors of the Franklin Fire of 
Philadelphia, at their annual meeting 
some day's ago elected Frank E. Park- 
hurst, president of the Company. 

Mr. Parkhurst ig a member of the 
prominent Wilkes-Barre, Pa,, general 
agency firm of Thompson Derr and 
Brother, the senior of which Mr. Andrew 
Derr, is a large stockholder in the 
Franklin; two other Philadelphia com 
panies and one New York city office. Mr. 
Parkhurst’s underwriting experience 
extends over twenty-five years, and he 
has a high reputation among the fra- 
ternity. 

MUST RETURN LOSS PAYMENT. 
Court Victory in Albany for Royal and 
Other Insurance 
Companies. 





In the Supreme Court at Albany the 
Royal and other insurance companies 
obtained a judgment again against John 
J. Guiton and others for money paid to 
them for losses on a fire which de- 
stroyed the old House of Good Shepherd, 
in Albany, and which was purchased by 
the defendants when the _ institution 
moved into a new building. 

When the fire was extinguished the 
firemen found in the debris bladders 
and cans filled with gasoline. When 
the testimony was closed Guiton and 
Mary A. McArdle were ordered to pay 
over to the plaintiffs $16,996 at once. 


AGENT MOVED JUST IN TIME. 
Exciting Scene in Oswego, N. Y., When 
Dowdle & King Block Was 
Burned. 











The explosion of a gasoline torch 
used in thawing out a frozen water pipe 
is given as the cause of the fire which 


gutted the Dowdle & King _ block, 
Oswego, N. Y. The loss is more than 
$30,000. 


Dowdle & Quigley, insurance agents 
who were among those burned out in 
the fire, have secured offices in an ad 
joining building. Mr. Quigley was in 
his office when the fire started. He saw 
that it would be serious, and, without 
loss of time, he moved his furniture 
and records to another building. The 
last of the papers were rescued in a 
room filled with smoke. 





ROSSIA TO HAVE FINE BUILDING. 

Once the building now being erected 
at Hartford to accommodate the United 
States headquarters of the Rossia In- 
surance Company of St. Petersburg, 
shall have been completed, it will form 
a worthy addition to the notable insur- 
ance structures of the Capital city. 
Located upon a corner of Farmington 
avenue and Broad street the building 
will be of limestone, with light brick 
for minor wall surfaces. In general 
style it follows the architecture of the 
Louis XVI. period. It is planned to 
have the building ready for occupancy 
early in May. 


THE PHILADELPHIA DEPARTMENT. 


Director Porter, of the Department of 
Public Safety, Philadelphia, has com- 
pleted at 15 months’ investigation of the 
Police and Fire departments. He esti- 
mates that improvements to make the 
Philadelphia Fire Department  up-to- 
date will cost $2,870.000 He says that 
Philadelphia “within recent years has 
fallen far behind even a number of 
fourth class cities in equipment. 
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NATIONAL UNION 


Fire Insurance Co. 


“ OF PitrseuRc, Pa , 


A TRADE 
represents something akin 


A ( badge of honor 
to be proud of —to be kept 
spotless reputation. 

THE NATIONAL lt 
represents a standard of qu 
ties attested by the cordia 
operation of five thousand 
} One thought dominates 








Yo 








— 
lts Trade-mark is your 























of a nation represents to a loyal citizen. 
a distinguishing mark 


impresses itself on every National Union c mploye 
to build for the future and not for the moment. To 
build so scrupulously, so soundly and so well, that 
the lapse of years will find in our agents and patrons 
a sense of service rendered and value received. 

| The National Union shield stands for satisfac- 
| tion and sound Fire Insurance. 
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It isa 
an emblem 
above reproach, and of 
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ality, service and facili- 
| support and loyal co- 
Agents. 

our organization and 
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guide and protection. 





GIVES ITS EMPLOYES STOCK 


NEW BRUNSWICK FIRE’S ACTION. 





President Viehmann Has Seen Assets 
Grow From $90,000 to 
$1,000,000. 


New Brunswick, N. J., Jan. 21.—The 
New Brunswick Fire Insurance Com- 
pany announced this week that in recog- 
nition of the work done by the 
office force of the Company it had been 
voted by the board of directors to make 
every employe receiving $500 or more 
a year a stockholder in the Company. 

Each employe, by the plan 
rated, is to receive a bonus equal to 


good 


inaugu- 


10 per cent. of his annual salary, said 
bonus to be in the shape of capital 
stock. For employes who receive less 
than $500 per annum there will be a 
cash bonus of 5 per cent. 

President George A. Viehmann said 
that the Company had had an unusually 
prosperous year, and that in his opinion 
it was the loyalty of its employes that 
made the Company’s assets grow from 
$90,000, when he took the presidency, 
to more than $1,000,000 to-day. The 
Compay has just paid a dividend of 12 
percent. The New Brunswick Fire was 
established in 1826. 


ELECT HUMBOLDT DIRECTORS. 


At the 
Humboldt Fire Insurance 
Pittsburgh, the following 
were elected: E. Hoeveler, Edward 
Fried, James P. McKinney, August 
Langenbein, Fred W. Cardinal, A. F. 
Schwerd, Michael Kress, George W. 
Crawford, William A. Seiling, A. H. 
Trimble, Edward W. Gwinner, Edward 
Hoey, W. H. Jacob, Jacob M. Loeb, Dr. 
J. B. Keaggy, William E. Conroy, M. 
W. Storer. 


meeting of the 
Company, 
directors 


annual 


ADMITTED TO PENNA. 


Potomac Fire, Under New Management, 
Seeks Business in Key- 
stone State. 


Authority to transact business in 
Pennsylvania has been secured by the 
Potomac Fire, of Washington, D. C. 


Thomas C. Moore, vice-president and 
manager of the Company visiting Har 
risburg in person and concluding all 
arrangements preliminary thereto. The 
Company plans to write a selected busi- 
ness in the Keystone State, and will 
k desiratle agency connections to 
that end. Representation at Philadel- 
phia has practically been secured, and 
Mr. Moore intends visiting Pittsburgh 
and other leading cenrterg in the State 
shortly, with a view to studying con- 
ditions at range. 

While not 


see 


close 


among the largest of th 


fire insurance companies in the field, 
the Potomac during the nearly century 
of its existence has ever born an en 
viable reputation, and to-day numbers 


among its directors sume of the stalwart 
citizens of the District of Columbia. 
George W. White the 


president of 


the Potomac, is likewise the chief ex- 
ecutive of the National Metropolitan 
Bank of Washington, which had the 


experience of celebrating its 
100th anniversary a few days ago. 

Vice-President and Manager Moore 
though young in years, has had a ripe 
underwriting experience, and can safely 
be counted upon to pilot the Potomac 
along lines that make for steady pros 
perity. 


unique 


F . H. RUTH DROPS DEAD. 


H. Ruth, special agent of the 
Insurance Company of the State of 
Pennsylvania, who traveled for years 
in the New Jersey field, dropped dead 
in a New York restaurant a few days 
ago. 


Frank 
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PITTSBURGH ACCEPTS REPORT 


Hope Expressed by Companies That 
Brokerage and Other Questions 
Will Be Settled. 


As was fully expected would be the 
case following the instructions given by 
of the 


to their local representatives, members 


many Eastern Union companies 
of the Allegheny County, (Pa.) Board of 
Fire their annual 


meeting on Thursday last, approved by 


Underwriters at 


a large majority, the plan of the re- 


organization committee, an outline of 


appeared in these pages two 


which 
weeks ago. 
The board elected officers for the new 
year as follows; 
President, Charles W. 
president, L. E. Johns; 
Keller; 


Gerwig; vice- 
treasurer, 
Thomas D. secretary, Richard 
J. Trimble; 
Boobyer. 


assistant secretary, J. E. 


Members of Executive Committee 
For three years, George M. McCandless, 


Harry A. Logue, John B. Sirich; for 
one year, Paul W. Brown. 
While signing the re-organization 


agreement, many of the companies 
thought, and still feel that the plan out- 
lined should be materially improved be- 


fore it goes into effect, and they will 
insist that such be the case. 
Allegheny county is a highly impor- 


tant territory, and it is felt the rating 
system so long employed should give 
place to one more in accord with pres- 


ent day practices. 


The Pittsburgh agents seem _ to 
appreciate the situation, and will co- 
operate with the head office men in 





bringing about the desired conditions 
EXPENSES. 
The general criticism of the 40 per 


cent. or so expense by insurance com- 
missioners, law-makers and rate pay- 
ers, in connection with decreased rates, 


increased losses and increased cost of 
rents, supplies, traveling expenses, 
taxes, printing and other outgo, with 
once in a while a raise in the pay ol 
the staff to meet the higher cost of 
living, is driving the underwriters to 
their wits’ end in trying to come out 


even at the end of the year. Sharehold- 


ergs getting anv dividends from under- 
writing earnings is a matter of the 
long, long age. The interest on the in 


vestments, in additio: to paying the di\ 

dends in this office, carries annually 4 
good sum, in all in last twenty years 
about $1,000,000, to the surplus fund 
for protection of policyholders 

Quite a saving can be made in th 

judicious use of the telegraph instead 
of the long distance telephone, and by 
the use of the mail instead of the tele 


graph to send other than most impor- 
tant advices. 
This may appear to be a very small 


matter to an ageit, but with seven thou- 
sand agents a dollar to ten dollars each 
wasted in a year means a loss of seven 
to seventy thousand dollars which can 
without impairing the service 
There are numerous other small leaks 


be saved 


to which the old saving “Small leaks 
sink great ships’’ can be applied thar 


will add materially in reducing the cost 
of insurance. 

We cannot shave on the settlement 
of losses, we cannot pare commissions 
but we can and should keep an eye on 
unnecessary expenses.—Fireman’s Fund 
tecord 


BUYS MERRILL’S INTEREST. 


Jason P. Merrill has sold-his interest 
in the insurance agency he operated in 
Utica, N. Y., with Thomas H. Daven- 
port, and will retire. Mr. Davenport is 
now sole owner of the business of Mer- 
rill & Davenport. 


Month Buildings contents Potal Insur 

Jan, .. $9,803.75 $5,142.55 $188,600.05 
Feb. . 6,492.29 556,000.00 
March 14,707.74 253,550.00 
April 5,340.57 307,700.09 
May . 18,622.7 5700.0 

June 1,509.76 450.00 
July 7,308.60 1,005,3t ) 
Aug. 19,148.33 ,39,< ) 
Sep. 15,861.24 357,500.00 
Oct. 15,855.33 144,108.06 
Nov. 10,548.67 797,500.6 


Total $187,414.74 $226,124.51 $5.346,458.00 
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| 
ROCHESTER’S POOR’ SHOWING. | 





Destroyed Property Valued at $413,539, 
or $50,322 More Than the 1912 
Record. 

According to the carefully tabulated 
records of Commissioner Charles S. 
Owen, of the department of publi 
safety, of Rochester, N. Y., the fire 
losses of the city last year aggregated 
$413,539, as against $363,216 reported 
for 1912. 

The record of the past year according 
to months here noted: 


Was as 





Dex - 16,220.75 


June shows the best record as to size 


of losses on both buildings aad con 
tents. July took the heaviest toll in 
losses on buildings and December on 


contents of buildings 


The losses on buildiags in 1913 were 
$198,652.11, showing a decrease last 
year of $11,237.37; the losses on con 


tents in 1912 $164,564.49, showiaz 
an increase of $61,560.02. The total 
buildings and contents in 1912 


thereby indicating a 


were 


losses on 
were $363,216.60, 


By 





total increase in losses last year over 
the proceding year of $50, 322.69. 
MAKES A CAPITAL START. 
Columbia National Fire, of Detroit, 
Possesses Assets in Excess 
of $1,200,000. 

That the Columbia National Fire of 
Detroit, is managed by men familiar 
with underwriting and g¢ ral business 
affairs, is well attested by the financial 
statement newly put forward by the 
Company Of ts $1,000,000 capital 
$902,650 has been paid in The assets 
total $1,239,181, while th 10! holder 
surplus is $1,174,537 Proper provision 
is made for the reinsurance and other 
reserve funds, leaving as 1 urplu 
$271,887. 

John C. Ewing president f the 
corporation; Charles J. Higgins, vice 
president; Patrick Nond, 2nd vice-presi 
dent; M. W. Welsh cretal ind 
treasurer, while Edward Blivin is man- 
aging underwrite! 

In addition to its home State of 
Michigan the Columbia National is now 
ntered in Ohio, Penna., New York, 
New Jersey, Ill, Ind., Wis., Iowa and 
Minn, 


DOYLESTOWN WANTS PROTECTION 


Warned by two fires since December 
23, one causing a loss of $90,009, and 
the other a loss of $10,000, citizens of 
Doylestown, Pa., have appealed to the 


city council for more adequate fire pro- 
tection. Ten minutes after the firemen 
had started work on one of the fires 
the water supply diminished until it 
was ineffectual. An increase in the tax 
rate to improve the fire fighting facili 
ties is recommended. 

NEWBURGH BOARD OFFICERS. 

S. Carlisle Goodrich has succeeded 
Charles D. Robinson as president of the 
Newburgh Fire Underwriters’ Associa- 
tion, Newburgh, N. Y. Other officers 
are as follows: Vice-president Le 
Grand W. Pellett; secretary. Daniel S. 
Gerow; executive committee, S. Carlisle 
Goodrich, George A. Cautine, W. N. 
Minty, Frank Smith and W. Johnston 
McKay, 

The directors of the Connecticut Fire 
insurance Company have declared a 
quarterly dividend of 4 per cent. 


January 22, 1914. 





INCORPORATED 1832 


82d ANNUAL STATEMENT 


CONDITION OF THE 


Virginia Fire and Maryine 
Insurance Company of Richmond, Va. 


ASSETS. 


Stocks and bonds own- 
ed (market value, 
Real estate owned by 


HALL & HENSHAW, 


December 31, 1913 


LIABILITIES. 

Capital stock 
Reserve for losses un- 
paid, including loss- 


$250,000.00 
$1,267,672.25 


the company ...... 118,458.44 es in course of 

Loans on bond and adjustment ....... 76,817.31 
mortgage(first liens, Reserve for unearned 
value of lands and premiums ........ 708,690.65 
buildings mort- State, municipal and 
gaged, $170,250) 81,275.00 county taxes due 

Interest due and ac- and accrued ...... 12,500.00 
crued on said bond Dividend declared De- 
and mortgage loans, cember, 1913, due 
loans, bonds and January 2d, 1914 15,000.00 
other assets 18,396.07 Reserve for accounts 

Bills receivable and incurred in Decem- 
call loans secured Bs Eo twaciww xs 700.00 
by collateral 27,317.00 Reserve for Decem- 

Premiums in course ber, 1913, reinsur- 
of collection ...... 115,830.15 ance accounts, due 

Cash in company’s January 15, 1914 3,589.16 
office and in WNa- Surplus beyond capital 
tional, State and and all liabilities 663,072.81 
City Bank, Rich- 
a: ae 101,421.02 

$1,730,369.93 | $1,730,369.93 


GENERAL 
AGENTS 


49 John Street, New York 
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PYRENE Reduces Rates on 


Automobile Fire Insurance 








¢ 


Ist. 
2nd. The fact that Pyrene is the most efficient Extinguisher 


ompany 


of Fire Insurance is now allowed 
on automobiles properly equip- 
ped with Pyrene Fire Extin- 
guishers. One quart, pump type, 
approved by the National Board 
of Fire Underwriters. 


q A substantial reduction in rate 


Pyrene nickel-plated and brass extinguishers are 

the only types that qualify for this reduction. 
Iwo facts will make the Pyrene Fire Extinguisher 
a standard part of motor car equipment: 

rhe 14° Reduction in Fire Premiums. 

known to science, and the only practical extinguisher of 
the peculiar fires that occur in automobiles, 

Automobile Insurance 
See their agents. 


Etna Accident and Liability Company and the 
of Hartford, Conn,, allow this reduction 





Brass and Nickel-plated Pyrene Fire Extinguishers are the only 
one-quart Fire Extinguishers included in the lists of approved 
Fire Appliances issued by the National Board of Underwriters. 








PYRENE MANUFACTURING CO. 





1358 BROADWAY : =: NEW YORK 
Duluth New Orleans Richmond 
« Norfolk St. Louis 
Oklahoma City St. Paul 
Philadelphia Salt Lake City 





I . 
Detroit 





San Antonio 
York, Neb. 


Phoenix 
Pittsburgh 


Memphis 
Milwaukee 


PACIFIC COAST DISTRIBUTORS: Gorham Fire Apparatus Co.,, San Francisco, Los Angeles, 


Seattic, 


Distributors for Great Britain and the Continent: 


mc, London, W.C, 


The Pyrene Co., 29A Charing Cross 
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DISCUSSES PECULIAR LOSSES 


A TALK WITH L. A. MOORE. 
Odd Cases of Spontaneous Combustion— 
Dropping of Hammer Causes 
a Blaze. 


L. A. Moore, manager of the loss de- 
partment of the New York Underwriters 
Agency, was recently asked by a visit- 
ing agent to discuss unique and inter- 
esting incidents in the daily routine of 
the loss department of a large institu- 
tion. Mr. Moore answered entertaining- 
ly in this fashion: 

“A fire was recently reported as 
caused by a fireless cooker. Last 
month we sent an inspector to investi- 
gate a fire in a factory and he reported 
that it undoubtedly was caused by the 
dropping of a hammer; the room was 














L. A. MOORE, 


General Adjuster, New York 
Underwriters Agency. 


filled with naphtha fumes, and the 
hammer created a spark which caused 
an explosion in the room, similar to 
that which occurs in the cylinders of 
an automobile engine. I saw a case a 
few years ago where they were drawing 


gasoline through an open pipe into a 
basement storage tank and the fumes 


traveled 150 feet, until they reached the 

fire hole of the boiler, and blew up the 
building. 

Telescope Causes Fire. 

“Now that I think of it, we 

some unusual cases. For example, 


do have 
one 


of our men saw a fire break out right 
beside him in a dwelling, where a tele- 
scope pointed out of a window. The 
lens focused the sun's rays upon the 
carpet and ignited it. It was purely 
accidental. We had a case in the West 


inspector went to look at a 
church and asked to see the heating 
apparatus. He crawled under a stair- 
way and found the building on fire from 
the furnace pipes. Of course, he put 
it out. If he had not happened to come 
at that moment, the church would have 
been burned. Such things as these 
come up from time to time, but we are 
too busy with adjustments to think 
much about their novelty.” 
Spontaneous Combustion. 
“IT had a rather unusual case myself, 


where an 


last year,” said the visiting agent; 
‘caused, I believe, by spontaneous com- 
bustion ‘of oily rags. It is strange, 


that some people refuse to be- 

spontaneous combustion. I 
of convincing cases?” 

“Here is one,” answered Mr. Moore. 
“An engineer was so badly burned by 
live steam that they took him to a hos- 
pital and laid him on cotton saturated 
with raw linseed oil. During the night 
it grew a little cool, and the nurse cov- 
ered him with a blanket. The heat of 


though, 
lieve in 
presume you know 


THE 


his body, together with the oil and cot- | 
ton, caused spontaneous combustion, 
and the poor fellow was burned to 
death in a hospital where they were 
trying to do their best for him. I know 
this to be an actual case.” 
Most Frequent Causes of Fire. 
“What are the most frequent causes 


of fire the country over?’ asked the 
visitor, 

“They are ‘Unknown,’ ‘Exposure,’ 
‘Lightning,’ ‘Defective Flues,’ ‘Cigars 


and Cigarettes,’ and so on through a 


list of fifty or sixty causes. The ‘Un- 
known’ cases are fewer now than 
formerly.” 

“Has the agitation for a ‘safe and 


sane’ Fourth of July made much differ- 
ence in fires?” 

“A very great difference in some sec 
tions. It will save the country millions 
of dollars when it is generally adopted.” 

Gasoline Causing Heavy Fires. 

“Are any classes of fire imcreasing?” 

“Yes; those from gasoline, which is 
being used so much more widely than 
it was a few years ago. It is a singu- 
lar fact that so many new develop- 
ments tend to increase fire hazard for 
a time. Moving pictures aad automo- 
biles have caused many bad fires. 
Electric lighting was at first looked 
upon as a protection from the hazard 
of gas and oil, but it has been one of 
the chief fire dangers.” 

“What is needed at the present time 
to protect the public from the ravages 
of fire?” 

“A better realization of its causes and 
its enormous waste.” 


“This is most interesting,’ declared 
the visiting agent. “This ‘mere routine,’ 
as you atl regard it down here, has 


given me a lesson in order and system | 


that 1 shall never forget. But I am 
curious to see what is done to my piak 
loss reports.” 

“That is soon shown,” said Mr. 
Moore. ‘When we receive your report 
we have the loss adjusted with the 
greatest expedition. When the report 
of the adjustment and proofs of loss 
reach us, we draw the check in pay- 


ment. We try to pay all losses as 
promptly as possible. In spite of hav- 
ing a thousand or more losses to deal 
with every month, on the average, 
with their many complications, there 
is little delay, and very few get into 
iitigation. The duty of this depart- 
ment is to pay claims without discount 
at the earliest possible moment after 
the disaster has occurred.” 

The Eastern Underwriter is indebted 
o the New York Underwriters Agency’s 
semi-centennial de luxe volune “The 
Conquest of Fire,” for this in.®resting 
sidelight on losses. 


ARSON PROBE IN SENECA FALLS. 

The refusal of some insurance com- 
panies to accept risks on vacant prop- 
erty on the south side of Seneca River, 
Seneca Falls, N. Y., has started an in 
vestigation by the fire and police de- 
partments of that city into the fires of 
the past year. There were forty-six 
alarms. The cause of all but seven of 
the fires is known. Four of the remain- 
ing fires were in abandoned buildings 
Rumors of incendiary activity are be- 
ing investigated. 








INSURANCE DIRECTORY OF N. E. 


Sustaining its reputation for accuracy, 
the prime essential in a work of this 
character, the Standard Insurance Di- 
rectory of New England, for 1913-14, has 


recently been issued. The work retails 
for the low price of $2 per copy, and 
anyone purchasing it from its pub- 


the Standard Publishing Com- 
Boston, easily gets full value. 


lishers, 
pany of 


MECHANICS CAN’T BE CAPTAINS. 


Fire Marshal Rittenhouse, of Balti- 
more, has made a new arrangement in 
the fire department, by issuing an order 
that no mechanician shall be captain 
of a fire company. He says that a 
mechanician’s place is by his engine | 
and a captain’s place is by his men| 
near the fire. Marshal Rittenhouse 
began duty on January 1. 
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RETURNS ON “LOSSES: PAID 


TREASURY DEPARTMENT RULING. 
National Board of Fire Underwriters 
Loses Income Tax Argu- 
ment. 





Treasury Depart- 
the contention 
Board of Fire Under- 
insurance com- 
their in- 


United States 
against 


The 
ment has ruled 
of the National 
writers that the 
panies be permitted to make 
come tax returns on the 
sustained or incurred rather than upon 
losses sustained or incurred and paid. 
its brief the National 
Treasury Depart- 
justice of making 
account of 


fire 


basis of losses 


In submitting 
Board hoped that the 


ment would 
returns as it 


see the 
suggested on 


the conspicuously different character 
of the business to which the fire in- 
surance companies were alone suscep- 
tible in the field of general insurance. 
The principal argument was the per 
sistent imminence of the conflagration 
hazard. 


Ruling of Treasury Department. 


The ruling of the Treasury Depart- 
ment, contained in a letter to C. J. 


Doyle, associate counsel of the National 


Board of Fire Underwriters, follows: 
C. J. Doyle, Esq., 
National Board of Fire 
Underwriters, 
135 William street, New York. 
Sir:—Replying to your letter and 
brief dated January 8, wherein on be- 
half of the National Board of Fire Un- 


derwriters reflecting the views and de- 
sires of 145 foreign and domestic fire 
insurance companies, you ask a ruling 
by this Department that stock fire insur- 
ance companies be permitted to make 


their returns on the basis of losses in- 
curred or sustained, which losses are 
taken up on the books of the corpora- 


tions in such a manner as to constitute 
a charge against their you are 
informed that this matter has been 
given very careful consideration by this 
office and the conclusion has been reach- 
ed that a reasonable construction of the 
law (Section 2, Act of October 3, 1913) 
does not permit of a deduction of policy 
losses except those actually paid with- 


assets, 


in the year for which the return is 
made. 

The “Fifth” deduction authorized by 
the Act is. “The total amount of losses 


actually sustained during the year and 
not compensated by insurance or other- 
wise.” This provision is general in its 
character and applies to all corpora- 
tions. The losses referred to are loss- 
es by reason of bad accounts, uncol- 
lectible notes, defalcations, fires, storms, 
agency balances charged off. ete., in 
short all losses which any corporation 
may sustain or which may be incurred 
in the ordinary course of business. 
For any such losses “not compensated 
by insurance or otherwise” the (any) 
corporation may take credit. 
Defines the Word “Paid.” 

After providing for losses of this 
character, the Act states “and in the 
case of insurance companies the net 
addition, if any, required by law to be 
made within the year to reserve funds, 
and the sums other than dividends paid 
within the year on policy and annuity 
contracts.” The “losses” referred to 


in this last clause apply only to insur- 
ance companies and are not losses in 
the same sense as are those mentioned 
in the first clause quoted. They are 
more aptly described as liabilities or 
policy obligations which the corpora- 
tions are bound to pay upon the hap- 
pening of the contingency insured 
against. 

It is under this clause that fire in- 
surance and other insurance companies 
are permitted to take credit for the 


“sums paid on policy contracts.” “Paid 
on policy contracts” is such a definitely 
descriptive term and so void of elas- 
ticity that it cannot be construed to 


. ers, 
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mean “losses sustained” as set out in 
the first clause quoted, which clause 
as above indicated applies to losses of 
an entirely different character. The 
deductions which an insurance company 
may make on account of its contracts 
are therefore “the sums paid on policy 
contracts” upon the happening of the 
contingency insured against. The 
language of the Act, describing this de- 
duction, is so clear that it appears to 
admit of no doubt. “Sums paid” must 
therefore be construed to mean what 
the term in its ordinary use signifies— 
not reserves, liabilities, estimates or 
reports, not sums representing “losses 
sustained or incurred,” but “sums paid 
on policy contracts’—that is to say, 
sums representing losses adjusted, ac- 
tually ascertained and paid. 

To construe this provision of the Act 
as meaning anything else would appear 
to be reading into the law a meaning 
which apparently Congress did not in- 
tend it should have. In this connec- 
tion it may be said that to construe 
the act so as to permit a deduction of 
sustained, incurred or reported losses, 
would be to permit the deduction, not 
only of all losses paid, but all losses 
adjusted and unpaid, all losses report- 
ed and unadjusted, as well as all losses 
the payment of which was contested in 
the courts and not determinable in 
some cases possibly for several years. 

The Argument for Uniformity. 

It appears therefore not only a rea- 
sonable construction of the law, but 
the evident intention of the law mak- 
to limit the deduction on this ac- 
to sums actually paid. It may 
be stated in this connection that the 
law does permit the deduction of “the 
net addition required by law to be made 
to reserve funds.” This deduction is 
intended to take care of reinsurance, 
and only to the extent that risks are 
reinsured is there any disbursement of 
this reserve. To the extent that this 
reserve is not disbursed, the insurance 
company has the benefit of the deduc- 
tion without any impairment of its as- 
sets. This liberal allowance of the Act 
would in a measure offset the more 
limited deduction allowed in the settle 
ment of policy contracts. 

This office quite appreciates the force 
of your arguments in favor of uniform- 
ity in the matter of making returns to 
the State Insurance Departments, 
to the Federal Government, and the de- 
sirability, from your viewpoint, of per- 
mitting insurance companies to deduct 
“losses” on the “incurred” basis, but 


count 


and | 


in the opinion of this office, the reason- | 


able construction of “sums paid on 
policy contracts” forbids the exclusion 


from gross income of losses reported, | 


incurred or adjusted, until they shall 
have been paid. 
In any event, 
years, the net result to the insurance 
companies would be the same. While 
regretting that your request cannot be 
compiled with, this office will insist that 
the deduction on account of policy con- 
tracts shall be confined to amounts paid 
on such contracts. 
of this deduction to include liabilities, 
known or unknown, would be to depart 
from the plain provisions of the law. 


covering a period of 





DEWITT C. SKILTON MEMORIAL. 

At the latest meeting of the Eastern 
Union the following memorial upon the 
death of DeWitt C. Skilton late presi- 
dent of the Phoenix Insurance Com- 
pany of London, wag adopted by a ris- 
ing vote. 

Born in Plymouth, Conn., January 11, 
1839. Died Hartford, Conn., December 
26, 1913. 

Mr. Skilton was one of that body of 
devoted and able men who, during the 
days when the business of fire insur- 
ance was carried on for the most part 
by companies of comparatively small 
resources and subject to great trials and 
vicissitudes, laid the foundations and 
formulated the principles upon which 
the modern superstructure of the busi- 
ness has been erected. 

Probably no man in the last fifty 


To extend the scope | 





years has worked more diligently for 
the good of the business of fire insur- 
ance ‘than Mr. Skilton. For several 
years his energies and talents were de- 
voted in additioa to his official duties to 
his own company to the organization 
and upbuilding of the National Board of 
Fire Underwriters, of which he was 
successively secretary, vice-president 
and president. When that organization 
had relinquished the work of making 
rates and schedules for companies and 
another association was needed to 
create order out of the chaos which 
thereupon ensued, Mr. Skilton was ener- 
getic in the organization of the Fire 
Underwriters’ Union, parent aad fore- 
runner of the present Eastern Union, 
and was one of the charter members of 
that association. 

Through ell these years his unim- 
peachable character. clear judgment 
and kindly advice have beea guiding 
lights in the work oi this body, and in 
his death the Union has lost one wh» 
ever had its best interests at heart. 

Mr. Skilton not only occupied for 
many years a very prominent and hon- 
ored position in the world of fire in- 
surance, but by reason of his kindly 
personality, his correct and consider- 
ate attitude toward competitiors, his 
great generosity and other endearing 
personal qualities won and _ highly 
merited the warm friendship and even 
the affection of his associates. 


We, therefore, desire to record our 
estimate of this friend and adviser 
whom death has removed from our 


midst, and would extend to his family 
our sincere sympathy in their sorrow. 
Therefore, be it resolved that these 
minutes be spread upon the records of 
the Eastern Union and a copy thereof 
be sent to the family of Mr. Skilton. 
HENRY E. REES 
R. M. BISSELL, 
JAS. H. BREWSTER, Committee. 
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NEW JERSEY NOTES 











COMMISSION IN TRENTON. 
Agents Ask Eastern Union to Place 
Them on North Jersey 
Basis. 


Local agents in Trenton, N. J., are 
dissatisfied with their commissions, and 
have asked the Eastern Union to put 
them on the same basis as agents in 
North New Jersey, i. e., 29 and 25 per 
cent. At the present time Trenton com- 
missions are 15 and 1 per cent., the 
latter for expenses. The Eastern Union 
commission agreement has not been 
signed by Trenton agents, with one or 
two exceptions. 

In line with the request of the Tren- 
ton agents, a meeting between a com- 
mittee of their number and the North 
Jersey committee of the Eastern Union 
has been arranged for early ext week. 





MAKE BALTIMORE APPOINTMENT. 


James M. Dorsey & Company to Repre- 
sent Newark Underwriters, 
of Newark Fire. 


The Newark Underwriters of the 
Newark Fire has appointed James M. 
Dorsey & Company its ageat in Balti- 
more. The same office also has the 
Baltimore agency for the Wisconsin Un- 
derwriters of the Concordia. 

James M. Dorsey & Company, have 
succeeded the business of Stone, vorsey 
& Company, who went into the hands 
of a receiver. It is stated that the 
affairs of the old company are being 
straightened out and that one hundrel 
cents oa the dollar will be paid. For 
a number of years Mr. Dorsey was with 
Maury & Donnelly-Williams & Com- 
pany. — 

FARM LOSSES WERE HEAVY. 


“In talking of conflagration hazards 
“no one thinks of farm business in that 
connection,” said a managing under- 
writer of a Newark fire insurance com- 
pany this week. “Farm business is so 
scattered that the general belief is that 
no heavy loss can come to it in one 
fell swoop. Yet, I would like to know 
how you would characterize the Omaha 
cyclone of last Easter as anything but 
a farm conflagration. It cost us thou- 
sands of dollars paid on farm proper- 
ties. It certainly had the effect of a 
conflagration so far aS we are concern- 





ed,” and the underwriter looked rue- 
fully at some figures in his annual 
statement. 





TO RATE 2,000 RISKS. 


The Atlee Brown rating office turned 
out 1,050 ratings in December, despite 
the holiday in that month and the fact 
that the office was moved. In Novem- 
ber 962 ratings were made and the 
number this month will foot about 
2,000. 

The address of Mr. Brown delivered 
before New Jersey agents at Treaton, 
has been printed and_ distributed 
throughout the State. 

JOHN KATES A COMMITTEEMAN. 

John Kates, an insurance agent ia 
Camden County, New Jersey, and a 
member of the legislature, is on the 
insurance and banking committee of the 
house. He js said to be the only in- 
surance man in the New Jersey legis: 
lature. By a curious turn of politics 
the old insurance ccmmittee of the 
legislature did not return a single mem- 
ber to this session. 





EASTERN HOTEL FIRES. 

Underwriters have been commenting 
on an unusually large number of hotel 
losses in the East since December 1. 
Several of these have been in New 
Jersey. A $100,000 fire destroyed the 
Sunbury Hotel in Sunbury, Pa., a few 
days ago. An overheated furnace is 
given as the origin of the fire. 


FORM SOCIAL CLUB. 





Eastern Division Men in Middle Depart- 
ment to Meet Monthly—Boyle 
President. 





Field men in the eastern division of 
the Underwriters Association of the 
Middle Department, to the number of 
36, formed a social club at Philadelphia 
on Tuesday evening. 

The new organization will bear a 
unique title, suggestions for which will 
be offered by any of the members in- 
spired to that end. 

Oswald G. Boyle, special agent for 
the Atlas of London, and extremely 
popular with his associates, was chosen 
president of the club. It is planned to 
hold gatherings monthly at the Quaker 
City and discuss subjects along the gen- 
eral lines followed by the Smoke and 
Cinder Club of Pittsburgh, the highly 
successful organization of the Western 
Pennsylvania special agents. 





UNIQUE COAST  RE-INSURANCE. 





British & Federal Takes Over Business 
of Jersey in Three Western 
States. 


An unique reinsurance on the Pacific 
Coast has been negotiated in which the 
Jersey Fire Underwriters, an annex of 
the American, of Newark, has reinsured 
its liability in California, Washington 
and Utah in the British & Federal Un- 
derwriters of the Norwich Union, and 


its British Columbia business in the 
Westchester. 
The Jersey Fire Underwriters was 


represented on the Coast by Chapman 
& Nauman, of San Francisco. They had 
established fifty agencies for the Jersey 
Fire. 

In this connection a reinsurance rul- 
ing by the Western Union this week is 
of considerable interest. It will be re 
membered that the co-operative com- 
mittee of the Western Union some time 
ago ruled that a separate subsidiary 
company is not allowed to take the 
place of the parent company in going 
into agencies, following the reinsurance 
of a company of another organization. 
This week the Union held that the par- 
ent company may use its underwriters’ 
agency for this purpose. 


VIRGINIA FIRE AND MARINE. 


Stalwart Richmond Company Again 
Forges Ahead—Net Surplus 
Increased. 


Incorporated in 1832 the fine old 
Virginia Fire and Marine Insurance 
Company of Richmond, was never in bet- 
ter form than it is at the present time, 
a fact as creditible as it must be satis- 
factory to its management. 

With assets of $1,730,370, the Com- 
pany’s net surplus at the beginning of 
the present year was $663,073; the for- 
mer figures showing an increase of 
$88,712, and the latter a gain of $43,000 
over the returns of 1912. 

The Virginia Fire and Marine is 
looked upon as one of the time honored 
financial institutions of the Old Do- 
minion State; a condition readily ap- 
preciated by underwriters throughout 
the country. 

Hall and Henshaw are the Company’s 
general agents at New York city. 





PRESIDENT MIDDLE DEP'T ASSN. 


EDWARD A. INNES SO ELECTED. 





Work of Organization During Past Year 
Reviewed at Annual 
Meeting. 

Edward A. Innes, field man for the 
prominent Wilkes Barre, Pa., general 
agency firm of Thompson Derr & 
Brother, was elected president of the 
Underwriters Association of the Middle 
Department at the annual gathering of 
the organization held at 
yesterday. 


Philadelphia 


long been an active 
member of the Middle Department As- 
sociation and during the year 
served as chairman of its executive 
committee. 


Mr. Innes had 


pas* 


The gathering was well attended, the 
members listening with unusual inter- 
est to the reports of retiring President 
Michaels and Secretary Weiderhold. 





GOOD WORDS FOR ROCHESTER. 


Engineers of the National Board Hold 
City’s Conflagration Hazard 
To Be Slight. 


Commendation of the fire department 
of Rochester, N. Y., is given in the 
report upon the city’s hazards and pro- 
tective equipment by the engineers of 
the National Board of Fire Underwrit- 
ers. 

The engineers say in part: 

“In the congested value district there 
is much improved construction, but 
most of it is light joisted brick, seri- 
ously deficient in prutection to internal 
openings; many streets are marrow, 
many blocks are congested, with serious 
mutual exposures in block interiors 
There are many sprinkler equipments, 
the fire department is strong and effi- 
cient, the fire alarm system reliable, the 
water supply adequate and high winds 
infrequent. In a few sectioas a fire 
beyond control could readily involve a 
number of blocks, but. the excellent fire- 
fighting facilities make sweeping fires 
improbable in most of the district, and 
several good fire breaks make the con- 
flagration hazard low for the district 
as a whole. In the minor mercantile 
and manufacturiag districts group fires 
only are probable, most of the impor 
tant factories being sprinklered. In the 
congested frame residential sections 
there is a considerable flying-brand 
hazard from shingled roofs.” 


The engineers found much to com- 
mend in the city’s fire-fighting facili- 


They review existing conditions 
as follows: 


ties. 


“Water Supply.—Municipal owner 
ship; organization good; records gen- 


erally complete. Supply sufficient for 
present needs; conduit capacity barels 
adequate. Distributing reservoirs of 
good capacity and in first ciass condi 
tion. Consumption moderate to low 
Pressures low for good sprinkler ser 
vice; well maintained on the gravits 
system. Large mains generally adequate 
with good system of secondary feeders 
Moderate percentage of small 
pridironing generally good. Gate valve 


nil > - 
pipes; 


spacing good; inspections frequent. 
Hydrants mainly of satisfactory type, 
well spaced and in excellent condition. 
Holly system a valvable auxiliary in 
high value districts: normal pressure 
insufficient for sprinkler service in high 
buildings; several weak or unreliable 
features in connection with the supply 
works. 


“Fire Department.—Full paid, under 
good supervision; financial support 
liberal. Members appointed for iadefi- 


nite terms under civil service rules. Dis- 
cipline and training good except for 
engine crews. Manual strength of com- 
panies fairly good. Stations generally 
well located. Apparatus well distribut- 
ed and mainly in good condition. De- 
partmeat well equipped for handling 
large streams; some minor equipment 
lacking. Hose regularly tested; supply 
adequate, but no 3-inch hose. Response 
to alarms prompt and well arranged. 
Fire methods modern; salvage work 
done by a protective company. Results 
from building inspection good. Records 
well kept except of fire losses. 

“Fire Alarm 
matic and manual operator 
constantly on duty. Equipment satis- 
factory except for open local and gong 
circuits. Maintenance excellent. Head- 
quarters fireproof; hazards few and well 
guarded. Telephone system adequate. 
Instruments at fire stations suitable. 
joxes non-interfering, with keys attach- 
ed and many successive; have 
unsatisfactory brush-breaks; all proper- 
ly marked and conspicuous; distribution 
good in closely built districts, elsewhere 
fair. Many long circuits; none seriously 
overloaded. Circuits mainly under- 
ground; inferior cable used for old in- 
stallations Overhead lines of 
copper; partly on poles with high po- 
tential circuits. Wiring in buildings 
good. Duplicate alarm circuits to fire 
stations. Alarm transmission and tests 
mainly satisfactory. Maps and records 
complete.” 


System.—Modern 


System; 


auto- 


some 


bare 
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The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 
178 Devonshire Street, 
624 Monadnock Building, 
1309 Traction Building, 
801 Wabash Building. 
709 Dwight Building, 
915 Postal Building, San Francisco. Cal. 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Teiegraph Co., 
Utica, N. Y. 
The Northern Electric & Mfg. Co., Ltd., 
Montreal, Can. 
General Fire Appliances Co., Ltd., 
Johannesburg, South Africa 
Colonia! Trading Co., Ancon: 
Canal Zone, Panama 
F. P .Danforth, 1060 Calle Rioja, 
tosario de Santa Fe, Argentine Republic 


3oston, Mass 
Chicago, Ill 
Cincinnati, O. 
Pittsburg, Pa. 
Kansas City, Mo. 











“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85,000,000 
Losses Paid in U. S. - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 











WOOD BROTHERS 


(GEORGE E. WOOD) 
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BROKERS’ ACTIVITIES 











PLACE THE DUYEEN LINE. 


$10,000,000 AT RISK IN ART STORE. 


$500.000 Covers Oil Painting in Fifth 
Avenue Dealer’s Building 
New York. 


Bagot & Company have succeeded in 
entire sine on Duvee2 
Fifth Avenue art and 

This line is $10,000,- 
most interesting of the 


placing the 

Brothers, the 
antique dealers. 
000, and is the 
that has 

trustees of the late J. 
place 
financier’s art 


placed since the 
Pierpont Morgan 


$50,000,000 in- 


sort been 


Estate sought to 


surance on the collec- 
tion, this line being controlled by Percy 
Chubb. 
Some idea of the difficulty of placing 
a line such as that of the Duveens can 
be gauged when it is stated that one 
painting alone was insured for $500,000. 
There are tapestries in the Duveen 
building which are worth as much as 
$20,000. In cases of objects of art of 
tremendous value the insurance some- 
times runs for a short period to.cover 
the interim from the time a picture 
reaches the dealer’s store until it is 
disposed of when the new owner takes 
out a cover. 
. . . 
Effect on Rates of New Picture 
Theatres. 


Oscar Hammerstein’s statement that 
the installation of a moving picture 


machine in one of his theatres in the 
Long Acre district, New York, caused 
an additional expense of thousands of 
dollars through additional insurance 
payments, created amusement among 
brokers of theatrical properties. The 
Hammerstein theatre was once devoted 
to high class dramatic productions and 
his contention also is that the moving 
picture substitution for the drama has 
made his theatre a third-class proposi- 
tion. The additional rate for a theatre 
of fireproof construction is 7% cents. 
This would mean an addition of only 
$750 on a theatre carrying $1,000,000 
insurance. The additional rate for a 
theatre of ordinary construction is 15 


cents. 

The famous New York playhouses 
which have been turned into moving 
picture houses are Daly's, the former 
Union Square, Weber’s, Majestic and 
Lyric. The Wallack also has been a 


moving picture theatre at various times. 

In rating moving picture theatres the 
Exchange has to bear in mind tha 
when a fire occurs the first thought is, 
and should be for safety of life. The 
firemen devote their attention to help- 
ing people reach the street, and, finally 
when the theatre is clear they start to 
save the building. 

Not much success has been reached 
in reducing the hazard in moving pic- 


ture theatres The so-called inflam- 
mable film was never endorsed by the 
New York Fire Insurance Exchange 
There was no way of telling when the 
new film was used. Later, this so- 
called inflammable film proved brittle 
and useless. The moving picture ma- 


chine concentrates a tremendous heat 
upon a celluloid film and celluloid at a 
temperature of 185 to 200 degrees will 
disintegrate into a heavy smoke which 
at 200 degrees will explode. If for any 
movement of the film is 
held up as through the ma 
chine the concentration of heat, focus- 
ing all light on the celluloid, creates 
flash. An of flashes have been 
caused re-rolling the film. 

The last large moving picture fire in 
Greater New York was the Jones 
Theatre, Fulton street, Brooklyn. 
Refuse to Give Higher Commissions 

The Casualty Exchange has turned 
down the request of the New York 


reason the 


passes 


imber 
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APPROVED BY EXAMINERS. 


State Officials Endorse General Manage- 
ment of Rio Grande Fire—Secre- 
tary Wright Commended. 


In the opinion of the representatives 
of the California, Colorado, Texas and 
Utah insurance departments, who re- 
cently concluded an examination of the 
Rio Grande Fire, of San Antonio, the 
Company since the election of its pres- 
ent officers (early in 1912), “has made 
good progress” * * * “The under- 
writing is sound, and the experience of 
Secretary H. Wright, extending over 
twenty years, has been a great value 
to the Company in assisting its estab- 
lishment on a firm basis.” 

Endorsement of the financial depart- 
ment of the institution is likewise given, 
the examiners asserting that: “Prac- 
tically all of the funds of the Company 
which were at the time of the previous 
examination on deposit in banks and 
trust companies at nominal] rates of in 
terest, have been invested in approved 
securities bearing a reasonable rate of 
interest.” 

The examination as of September 30 
last, reports admitted assets of $410,937, 
with liabilities, excluding the paid in 
capital of 50,116.67, of $78.992.08, 
leaving a policyholders surplus of $331,- 
945.53. 





Low Loss Ratio. 

Regarding the loss experience the re- 
port says: “The records of the Com- 
pany indicate a loss ratio of 41.2 per 
cent. for the year 1913, a ratio which 
reflects very great credit on the under- 
writing management.” 

Later Experience. 

Since the issuance of the report above 
noted the completed 1913 figures of the 
Rio Grande have been given out and 
these indicate continued progress along 
the general lines approved by the com- 
missioners. The present assets of the 
Company are $430,691.55 and its policy- 
holders surplus $333,594. 

Secretary Wright has proven his 
right to be called a “progressively con- 
servative underwriter,” and the future 
of the Rio Grande is secure in his hands. 


AGENCY. SUPT OF FIREMEN’S. 


In recognition of efficient service 
William Werner has been advanced 
from the chief clerkship of the Fire- 
men’s of Newark to the agency super- 
intendency of the Company. 

Brokers’ Association for higher com- 
missions. The Association has started 


a propaganda against special agents, 
claiming that a discrimination has been 
made in their favor. 
a * + 
Broker's Eligibility Rules. 

The New York Fire Insurance Ex- 
change has revised its rules of eligibility 
governing the issue of broker’s certifi- 
cates. The limitation formerly imposed 
required an applicant to be engaged 
only in one or more of five kinds of 
business—fire insurance, other insur- 
ance, real estate, real estate law and 
savings bank business. This limitation 
is omitted in the new rules; also the 
prohibition on the issue of broker’s cer 
tificate to a public adjuster, to a court 


officer or employe and to an applicant | 


having business address in or business 
transacted from a branch manager’s 
office. 
cd - * 

Tells Agents not to Countersign. 

The following statement by Deputy 
Commissioner Pettit, of Oklahoma, is 
interesting to New York brokers: 

“Some companies write insurance in 
this State 
the community in 
is written the usual 
insurance is written through foreign 
brokers and the local agents are re 
quested to countersign the policies for 
a trivial consideration. I wish all of 
the insurance agents in this State would 
absolutely refuse to countersign policies 
in this way, and insist upon receiving 
all of the commissions on the business 
that they write.” 


which the insurance 
commission. The 


without giving the agents of; 
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Capital Stock ~ - 
Liabilities - - - 
Special Reserve Fund 
Net Surplus - - 





Total Assets” - 


P, L. HOADLEY, President 
CC. E. SHELDON, Vice-President 





FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 


- $1,000,000.00 
- 5,431,072.05 
- 300,000.00 
- 3,135,102.52 





$9,866,174.57 
W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 























PRESIDENT G. A. GOX DEAD. 


HEAD OF Two “FIRE COMPANIES. 
Prominent in Affairs of the British 
American and the Western of 
Toronto for Years. 


After an illness of six moaths dura- 
tion the final summons came to Senator 
George A. Cox, the veteran president 
of the British American and the West- 
ern Assurance companies, at his lonz 
time home in Toronto, Can., oa Friday 
last. A leader in the financial, com- 
mercial. political and philanthropic cir- 
cles of Canada, Senator Cox was known 


and respected from one end of the 
Yominion to the other, while he num- 
rered his friends in this country and 
im Great Britain by scores 


Born at Colborne, Ontario, in 1840, Mr. 
Cox began his business career as a tele 
graph operator, adding to his activities 
from time to time until he was soon 
one of the prominent figures of his 
home town. 

His conne 
began as a 


Canada Life; 





‘tion with i affairs 
representative of the 
subsequently he became 
an agent of the Western Assurance 
Company, both of which organizations 
in the course of time under his 
control, together with numerous railway 
and financial institutions 

A clear-headed and far-seeing execu 


surance 





passed 


tive Mr. Cox followed the workings of 
the many enterprises with which he 
was associated with the closest atten- 
tion, and so successful was he that his 


name speedily became synonymous for 
business prosperity and integrity 

When the British American and the 
Western were hit heavily by the con 


flagrations at Toronto and San Fran 
cisco, Senator Cox gave unstintedly of 
his wealth to make good their obliga 
tions 

A man of high character his loss to 
his country is a serious one, and from 
the great men of all parties came forth 


expressions of regret at the passing of 
the kindly and able leader. 
It is understood that control of the 


various insurance institutions built up 
by the late Senator will be held by the 
Cox family or interests closely allied 
therewith 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1913 
Cash Capital... . . $1,000,000.00 
Assets. . 7,213,762.27 
Net Surplus .. 2,613,814.88 
Surplus for Policy 


Holders . 


3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 











For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,985,658.00 
Cash Surplus to Policy 
Holders - - - 1,911,592.00 


The real strength of an insurance com, any isin 
the conservatism of its management, and the mz an 
agement of THE HANOVER is an absolute as 
surance of the security of its policy. 


R. EMORY WARFIELD - President 
JOSEPH McCORD ~- Vice-Pres. 
WILCIAM MORRISON - A 
JAMES W.HOWIE ~. .- 






Gen. 


Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 








LOGUE BROTHERS & Co. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CoO. 
VIRGINIA FIRE & MARINE INSURANCE Co. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CO. 


THE 








FRANK & DuBOIS, U.S Managers 
EK. L petal 


PACIFIC COAST DEPARTMENT, McClure Kelly, 





oO. Assistant Manager, 
New York Life Insurance & Trust Co,, U. 8S 


Manager, S 
Harry R. Bush, Manager, Greensboro, N.C 
SOUTHEASTERN DEPARTMEN T, Dargan & Hopkins, Managers, Atlanta, Ga. 
B. KOSS, Manager, New Orleans, La. 


NORTH & SOUTH CAROLINA DEPARTMENT, 


Louisiana & Mississipi Department, JAS. 


THE YORKSHIRE "~varecas 


The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 
ERNEST B. BOYD, Underwriting Manager 





80 Maiden Lane, New York 
. Trustee, 52 Wall Street 
an Francisco, Cal. 
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erent, 
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CASUALTY AND SURETY NEWS 





AMBRIGAN FIDELITY MEETING 


NEW OFFICERS ARE ELECTED. 
Company Arranging to Push Energet- 
ically Along Casualty and 
Surety Lines. 

At the recently held annual meeting 
of the American Fidelity Company of 
Montpelier, Vt., the plan of reorganiza- 
tion previously agreed upon was put in- 
to effect, as a result of which the 
future success of the corporation may 
be confidently looked for. The for- 
mer management largely retired, and 
new officials were elected in their stead. 
Directors were chosen as follows: 
Judge Charles H. Darling, Burlington; 


Carlisle J. Gleason, New York city; 
John Paulding Meade, Boston; Lucius 


D. Taft, Harlan W. Kemp, Burnside B. 
Bailey, George L. Blanchard, Ralph B. 
Denny and Cecil Piatt, all of Mont- 
pelier. 

Darling Becomes President. 

The directors unanimously elected as 
officers of the Company the subjoined: 
President, Judge Charles H. Darling; 
vice-presidents, John Paulding Meade 
and Burnside B. Bailey; secretary, Cecil 
Piatt; treasurer. Ralph B. Denny. 

President Darling is a leading mem 
ber of the Vermont bar; collector of 
the port at Burlington, and served as 
Assistant Secretary of the Navy under 
President Roosevelt. 

Vice-President Meade is a trained un- 
derwriter and business getter, having 
been the general agent of the Amer- 
ican at Boston for a number of years, 
when he built up a large and decidedly 
profitable business for the Company. 

Vice-President Bailey, too, has been 
identified with the Company for some 
time at its head office, and has proven 
his capacity as an underwriter and an 
executive. 

Cecil Piatt, the new secretary, enjoys 
a well earned reputation in the surety 
underwriting world, his 
secretary of the International Fidelity 
of Jersey City inducing the American 
management to select him for his pres 
ent responsible post. 

Treasurer Denny was one of the or- 
ganizers of the American Fidelity and 
is recognized as being well versed in 
financial affairs. 

With assets of $1,442,000; and a paid 
in capital of $382,750, the Montpelier 
Company has a net surplus of $132,000 
Operating in 38 States and 
a good corps of agents the optimistic 
views of its management are. well 
founded. 

Having disposed of its liability insur- 
ace risks, the Company now confines 
its writings to personal accident, health 
and burglary insurance and fidelity and 
surety bonds. 


success as 


possessing 





OCEAN ACCIDENT SCORES AGAIN. 


Efficient Management Enables Corpora- 
tion to Add to Reserves and 
Increase Surplus. 

Always a capably managed company 
and affording tangible evidence of that 
fact year after year, there was no halt 
ing in the progress of the Ocean Acci- 
dent & Guarantee Corporation, during 
1913, despite the general upheaval that 
obtained in certain branches of the 
casualty business for the major portion 

of the time. 

Holding firmly to «vproved principles 
of underwriting and refusing to be 
swerved therefrom, the administration 
of the corporation has long enjoyed, as 
it has deserved, the warm commenda- 
tion of the underwriting fraternity. 
Because of the many depressing con 
ditions obtaining both in the casualty 
and in the financial spheres last year 
the 1914 figures of the insurance com- 
panies are looked for and analyzed such 
as they have not been for a long time. 

And the returns of the Ocean Acci- 


dent will bear careful scrutiny. Its 
assets reach the fine aggregate of $4, 
$82,371, a gain of $106,286 over the 
figures of the preceeding twelve months. 
Of greater interest to insurance men, 
however, is the question of reserves. In 
this respect the corporation is peculiar- 
ly strong, and always has been. Here 
are the new reserve figures: For un- 
expired risks, $1,525,513.64; casualty 
claims, $1,019,022.56; credit claims 
$200,925.90; commissions, $139,700.70; 
taxes and sundries, $99,000; return pre 
miums, $7,991.76; special contingent, 
$600,000. 

Notwithstanding the fact that the 
statutory reserve for liability losses has 








been raised 2% per cent. over the year 
ended December 31, 1912, the Ocean 


Accident increased its legal reserve by 
nearly $193,113, continuing at the same 
time its special fund of $600,000, with 
which to meet contingencies 

There has been no diminution in sur 
plus within the past twelve months; on 
ihe contrary, the account has increased 
slightly, a most creditable performance 
when the substantial reserve additions 
and the depreciation of $145,699 in se 
curity values is taken into account 

William J. Gardner, 
ment to the United States management 


whose advance 


of the Ocean Accident was an important 
happening in underwriting circles sé 

eral months ago, has had extended and 
peculiarly valuable insurance’ experi 


ence, and is well equipped for his pres 
ent highly responsible post 


WITH STANDARD ACCIDENT. 
Progressive Michigan Company Appoints 
Manager at Cleveland—Reorganizes 
lowa Field. 

In succession to F. R. Metcalf trai 
fered to Philadelphia, the Standar 

Accident, of Detroit, has appointed G 


H. Biby, recently with the Trav 
its manager at Cleveland 

The lowa field for the Compan 
been reorganized, E. J. Schofield TD 
intendent of the regular departme! 
handling it in person in order to 
sure satisfactory results These a 
pointments have been concluded Wei 
& Meier, of Davenport, general agen 
for the northwestern section of th 
State and the Baird, Taylor-Lewis Con 
pany of Des Moines, general agen o! 
Central Iowa 

The Standard Accident continues to 
be one of the popular casualty com 


panies of the country, and is attracting 
desirable men to its agency staff 


HOUSE TO HOUSE CANVASS. 
Hard Drive for Workmen’s Compensa- 
tion Business Being Made in 
Connecticut. 


Hartford, Conn., Jan. 20.—One of the 


local insurance companies has 151) men 
making a house to house canvass for 
workmen's compensation busine 


Thousands of these policies are bei 
written under the new law 

Many interesting questions have been 
put up to Commissioner Chandler for 


decision. One of these is whether the 
Open Hearth, of this city, a shelter r 
tramps and other homeless men, 1} 
liable, under the compensation act, il 
case any of these tramps meet with an 


accident while temporarily employed 
WITH CASUALTY CO. OF AMERICA 

A. U. Quint is now attached to the 
Casualty Company of America of this 
city, and will aid in wpbuilding its 
burglary insurance department Mr 
Quint made a reputation as a business 
getter in the West since which time 
he has had considerable experience in 
the Eastern field He is especially 
familiar with bank business, and has a 
wide acquaintance among bankers as 
well as insurance meh throughout the 
country, which should prove most use 
ful to him in his new connection. 
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Par Excellence 
Are the Accident and Health Contracts 


OF 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 


FIDELITY AND SURETY BONDS 
LIABILITY INSURANCH 
PERSONAL ACCIDENT AND HEALTH INSURANCE 
BURGLARY, THEFT AND LARCENY INSURANCE 
$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 








U 


STOCKHOLDERS ANNUAL MEETING im the 


Report Shows Large Increase in Claim 


premiums written for the year 1913 
year 1912 were $5,444,759.50, and the 
$6,295,907.97, showing an increase 
business of $851,148.47. 
claim reserve as of 
31, 1913 ($1,687,487.72)is based upon 
Reserve—Surplus Now imates made by examiners of the 
$908,714. New York and Maryland Insurance De 


partments as to all claims made prior 


NITED STATES F. & G. C0. 


were 


“The December 









‘ to December 3 912, ¢ upo sti 
Srnaidient Gale &. Rinne of the Tinitel oO ember 1, 1912, and ipon esti 
> ; 4 : mates of the Company’s officers as to 
at Fidelit; % Cuarant Company, , , 
aiaeene ; tied I min all claims made subsequent to that date 
= tl t nese Pa ecaaleee” thelr: “This, of course, excludes a larg: 
! o th or olders a é nee “ » " . 
Mor : number of claims which have since the 
Oll Ole 1 
- examination been settled and paid, upon 
) % he ( ni « , ”*» . 
At the « 1s Compan an average basis of 22 per cent. les 
en 0G while . 
yssessed sets ( 1,909,005 le 1 than reserve fixed by the examiners 
1 i S908 714 Ch income . . 
r the 5 $6,636,277, or $805,411 WISCONSIN RESULTS. 
wer of the disbursements fo1 the { report on the Wisconsin compen 
me eriod in pointing out the 


sation act shows that the law cost em 
ployers $626,000 for 6,600 cases yearly. 
Insurance rates were twice reduced dur 
ing the year, and coverage was in- 
creased from $5,000 and $10,000 to an 
unlimited amount. It is estimated that 
the act saved the residents of Wiscon 
sin $100,000 in litigation costs 





Bland said 





any the rents derived from The Southwestern Surety Company 
income of of Denison, Texas, has appointed as its 

income was superintendent of agencies, Guy W. Mc 
id Connell, well known in eastern casualty 

circles, as a progressive seeker for 

business _ 

ymmercial Casualty 

Newark, N. J has ap 


) Company 
I I ncrease in assets of Hutson its general 


ointed A. E 
agent for Phila 


eratior f the business of the The Ce 





GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
Premiums Written in 1912 - $3,477,000.00 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile— Elevator —Teams~— Burglary—Workmen’s 
4 3 Indemnity Etc., Etc. $3 $3 


C. NORIE-MILLER, United States Manager 











Whilden & Hancock 


95 WILLIAM ST. 


NEW YORK 
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LUCAS ON COMPENSATION ACTS 


NEW YORK - BROKER'S VIEWS. 


Not Easy to Tell What Workmen Are 
Covered Under the ‘New 
Laws. 


It might be well for us to consider 
some of the problems which we have 
to meet in the practical operations of 
the Workmen’s Compensation Act, 
which in some cases no doubt will be 
partially solved by the rulings of the 
commission, but in the last analysis 
must be determined by the courts. 

It is quite a problem to determine for 
instance, whether salesmen or em- 
ployes in like capacity, would be en- 
titled to compensation if injured in an- 
other State. The Industrial Accident 
Commission of Massachusetts ruled that 
if the contracts of employment were 
made in Massachusetts, an injured em- 
ploye, although the injury occurred out- 
side of the State, was entitled to com- 
pensation. However, the Supreme Court 
of Massachusetts held to the contrary. 
The commissions of Wisconsin and 
Michigan have ruled that the acts have 
no extra-territorial effect. In New 
Jersey the courts have held that the 
acts cover irjuries, although the in- 
juries occur outside of the State. The 
Industrial Accident Board of Ohio has 
ruled that accidents occurring outside 
of the State come under the Act. 

Clerks and Administrators. 

It is difficult to determine, in view of 
the wording of the act, whether em- 
ployes engaged in clerical or adminis- 
trative work, come in under the act. It 
is the general opinion of experts thm® 
if the injured employe is exposed to 
the hazard of the business he will be 
entitled to compensation. As to whethe- 
an employe engaged in clerical or ad- 
ministrative work, housed in an adja- 
cent building or at some distance from 
the plant, would be entitled tou *om- 
pensation is a matter of considerable 
difference of opinion. It is held by 
some that if in the course of his work 
he is exposed to the hazard of the 
industry, he is entitled to compensa- 
tion; while others hold that in view of 
the fact that the act covers employes 
“in the course of their employment 
away from the plant of their employers” 
they would be entitled to compensa- 
tion even though the injury did not 
result from the hazards of the business. 
The Illinois Compensation Act especially 
provides that employes engaged in 
work of a clerical or administrative 
nature who are not exposed to the in- 
herent hazard of the employment, are 
not entitled to compensation in the 
event of injury. 

The Case of Department Stores. 

It is very difficult for instance, in 
view of the wording of the classifica- 
tion of the individual groups, to deter- 
mine whether or not a department store 
comes in part under the act. It is 


more than likely that in some indus- 
tries only part of the enterprises will 


be subject to the act. If it be true; 


that only part of the enterprise is sub- 
ject to the act, then the question will 
also arise whether employes in the 
other departments, exposed to the 
hazards of the individual departments, 
which do come under the act, will be 
entitled to compensation in the event 
of injury. 

If an employer should see fit to use 
his carriage or automobile for the pur- 
pose of his business (even though it 
be to a limited extent) if an accident 
occurred during the time the vehicle 
was being used for business purposes, 
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it would be held without doubt that an 
injured driver would be entitled to} 
compensation. 

Hazardous Industries. | 

It was no doubt the purpose of the 
framers of the act to include all manu- 
facturing industries where machinery of 
any kind was employed. It would seem | 
fair to assume that the purpose of 
naming so-called hazardous industries 
where machinery of any kind was em- 
ployed. It would seem fair to assume 
that the purpose of naming so-called 
hazardous employments amd then, as a 
matter of fact, including in the list, a 
considerable number of non-hazardous 
employments, the sponsors of the law 
had in mind the fact that the United 
States Supreme Court had not yet pass- 
ed upon the constitutionality of any 
Workmen’s Compensation Act and that 
they might hold that there was justifi- 
cation for making an employer liable 
for industrial accidents regardless of 
fault, in the hazardous industries. 

Up to the Manufacturers to Act. 

It is for you gentlemen, employers of 
labor, to determine whether an effort 
is to be made to modify its conditions 
and relieve the industries of the exces- 
sive and discriminating cost which it is 
believed by many will result. It is for 
you gentlemen to determine whether a} 
66 2-3 scale of compensation with a 
maximum of $15 per week, and, in some | 
cases, $20 per week, is to remain. 

Under the Massachusetts, New 
Jersey and Connecticut Acts, the scale 
of compensation is but 50 per cent; 
under the English Act the maximum 
weekly payment is $5 and the death 
limit $1,500. It is for you to determine 
whether or not the death claim in this 
State should be limited as in the case 
of Massachusetts and New Jersey to 
$3,000 and Connecticut, $3,120. | 

It is for you to say whether it is 
right and just that an injured employe 
shall receive compensation when the 
injury results from “serious and willful 
misconduct.” 

It is for you to determine whether 
medical and hospital services are to be 
paid for a period of three months, when 
Massachusetts limits such service to a 
period of one week and New Jersev 
has recently reduced the maximum 
amount for medical service from $109 
to $50. 


THE SITUATION IN NEW YORK. 
Lawyers Busy “Interpreting” Act—Two 
Dozen Mutuals Said to be 
Forming. 

The New York State Insurance De- 
partment has been deluged with in- 
quiries regarding the new Workmen's 
Compensation Act. Until the appoint- 
ment of the Compensation Commission 
by Governor Glynn and several points 
about hazardous occupations and the 
insurance fund are cleared up every- 
body will be more or less in the dark. 
It is said that more than fifty lawvers 
in the downtown district of New York 
city have been trying to disentangle 
knotty points in the law. As at present 
interpreted every time a workman 
changes his job he will complicate the 
situation, and the Insurance Depart- 


ment is said to believe that some voca- 
tions should be eliminated from the 
workings of the act. Several amend- 
ments to the law will be passed by the 
legislature {n order to make its opera- 
tion easier. | 


The Mutual’ Situation. 


Among the inquiries received by the 
New York Insurance Department are 
from trades which are contemplating 
the organization of mutual companies. 
A dozen of these have come into the 
New York office, and probably the same 
number into the Albany office. The ad- 
vantage claimed for the mutuals by 
their sponsors is the saving in acquisi- 
tion and administrative expense. The 
disadvantage will be in finding competent 
management, particularly where there 
is a diversification of hazards in the 
same trade; and in that efficien‘ in- 
spection work by which the stock com- 
panies have so materially reduced the 
number of accidents and furthered acci- 
dent prevention. , 








The Ocean Accident and 


Guarantee Corporation, Limited 


OF LONDON, ENGLAND 


UNITED STATES BRANCH 


WILLIAM J. GARDNER 
Manager 


Statement December 31, 1913 
ASSETS 


PONG DUNE Shccs es vdceccktoustcandansn $3,187,300.00 
State and Municipal Bonds ............... 562,841.00 
U. SB. Government Bonds. .....5.....5 .as6. 148,500.00 
Miiseetlamcons TOMES 6c. cee cii nce scscccuce 95,000.00 
Mortgage Loans on Real Estate ............ 141,000.00 
Bee |, re Pees eh 98,251.08 
Interest due and Accrued .................. 54,844.36 
NT EI 5. 5 ob okie ck- be exd ws sd - 10,188.15 
Premiums in course of collection ........... 584,447.20 





$4,882,371.79 
LIABILITIES 


Reserves : 


Unexpired Risks ............. are $1,525,513.64 
IIs 66 sus auedinwalsa ¥ae-s 1,019,022.56 
Credit OMmmis ..« 00.5 2006 Beat eenuess 200,925.90 
AION, ois i ssin'e. ein tad soca emis 139,700.70 
Dates and BemGres. . oo. csccccisces 90,000.00 
SO IND a 6c ics tedescecsa 7,901.76 
Special Contingent.................. 600,000.( 0 
Surplus to Policyholders .................. 1,299,307.23 








$4,882,371.79 


(Market value of Bonds as appraised by New York State Insurance Department) 





LINES WRITTEN—Automobile. Elevator, Liability, Work- 
men’s Compensation, Steam Boiler, Plate Glass, Burglary, 
Messenger-Hold-Up, Fidelity Bonds, Health, Personal 
Accident and Credit Insurance. 


AMERICAN HEAD OFFICE, 59 John St., New York City 
BROOKLYN BRANCH: 187 Montague St., Brooklyn, N. Y. 
NEW JERSEY BRANCH: 16 Clinton St., Newark, N. J. 


GENERAL AGENT for Accident, Health and Burglary Departments, Metropolitan District: 


EDWIN B. QUACKENBUSH, 92 William St., New York 
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| Special Talks With Local Agents 




















Never in the history 
of the United States 
has the good pro 
ducer been in s0 
much demand as at 
the present time. And never were so 
many opportunities for the good pro- 
ducer available as to-day. While it is true 
that insurance ranks are constantly 
being recruited from the colleges and 
the professions it is also a fact that 
there is much more insurance to write. 
Where one man out of ten was a pros- 
pect a few years ago to-day one man 
may be in the market for,half a dozen 
kinds of insurance and nine men out 
of ten are available for some form of 
indemnity. Moreover the field for writ- 
ing insurance on women is broadening 
out and will reach tremendous propor- 
tions. Insurance demand walks hand 
in hand with industrial growth of the 
country. 


The situation was illustrated for The 
Eastern Underwriter this week by 
James R. Garrett, of Ballard & Garrett, 
managers in this territory for the Pru- 
dential Casualty, who took as his theme 
the city of Detroit and the case of Ford, 
the motor car manufacturer. 


What Industrial 
Growth Means 
To Insurance 


A dozen years ago Ford was a me- 
chanic, and inventor who lived on a 
small salary. To-day he is the most 
talked of man in the automobile busi- 
ness, with many thousand employes in 
his tremendous plant. Here is what 
his success has meant to the insurance 
agents of Detroit: Accident insurance 
on Ford, on his partners, on hundreds 
of his employes. Liability insurance for 
the Ford Company. Insurance on the 
dozens of automobiles personally oper 
ated by the manufacturer and his asso- 
ciates, and on hundreds of his cars sold 
to persons in the Detroit territory. 


Then, of course, there is steam boiler, 
health, and many other forms of in 
demnity, to say nothing of the fire and 
life insurance policies which have been 
written. In the same*’period of time 
there have been many other automobile 
Plants started and operated in Detroit. 
With these have come the automobile 
accessory plants, and a growth in many 
other industries. The same situation 
applies to other cities which, industrial- 
ly, have grown at a terrific pace. 

* * * 
Speaking of women 

Women Make as insurance risks, P. 

Good Prospects W. Koch, of Goulden 

For Insurance & Koch, managers of 

the Connecticut Gen- 
eral, estimates that there are more than 
11,000,000 women in the United States 
who are suffering and need insurance 
protection. The prejudice against 
women as risks is slowly being abol- 
ished. 

Mr. Koch said: “The great feminist 
movement sweeping through this coun- 
try means much to insurance agents. 
Women are going into all lines and mak- 
ing good. Do you know that there is 
one woman in this country who makes 
more than $100,000 a year? It is Miss 
Elsie De Wolfe, former actress. who is 
the leading interior decorator of Amer- 
ica. Another woman in the $100,000 
class is Miss Elisabeth Marbury, the 
world’s leading play broker. Some of 
the women lawyers are earning large in- 
comes, and there is no profession or 
vocation now to which they are in- 
eligible. There is even a woman in the 
iron and steel construction business, 
while we also have the snectacl- of a 
woman mayor and women police offi- 
cials, while in New York one of the 
leading officials, Commissioner of Cor- 
rections, is filled by a woman, Dr. 
Davis. Remarkably good opportunities 
for agents can be found by insuring 
women. Our Company for one is recog- 
nizing this, and we issue accident and 
health policies to women of all occu- 
pations at the same rate, and on the 
same liberal terms, that we do for men. 





N. B. Thorp, man- 
ager of the industrial 
department of the 
General Accident, isa 
former school teach- 
er and lawyer. He thought he could 
make more money writing insurance 
and proved it on many occasions, par- 
tocularly in 1913 when his department 
secured 5,000 appiications in excess of 
the previous year’s record. During the 
month of December he closed the 
largest personal cash paid premiums of ' 
any month during the history of the 
General’s industrial department, $60,009. 
This was exclusive of factory or week- 
ly: Mr. Thorp has proven that you can 
get men into the industrial department 
who can write $2,500 or $3,000 a month 
in premiums. 


Where does he get his men? From 
all ranks. Many a school teacher can 
write industrial on the side. Lawyers 
and other professional men are glad to 
eke out incomes by writing this indem- 
nity. 


Teachers and 
Lawyers as 
Producers 


om * > 
Charles S. Sterling, 
Tips From a former New York 
Producer manager of the 
66 Years Old Aetna, is sixty-six 


years old and cannot 
get about so actively as he once did, 
but he still manages to write as much 
insurance as many men one-half his age. 
He gets most of his new business by 
correspondence. Some men can do won- 
ders with the pen; others should culti- 
vate the art of letter writing. 


When Mr. Sterling took the New York 
management of the Aetna in 1890 he paid 
a visit to Hartford and found that the 
health, accident and liability staff con- 
sisted of two men. Viewing the tre- 
mendous growth of the Company since 
that time it is difficult to think of such 
a humble beginning no farther away 
than the early nineties. 


“T built up my business for the Aetna 
through personal contact,” said Mr. 
Sterling. “I did not wait for letters of 
introduction and personal acquaintance- 
ship before soliciting a man for insur- 
ance. I remember that on one occasion 
I went into a eleven-story building, and 
beginning at the top I called at every 
office in the structure. When I 
emerged I had eleven applications sign- 
ed. I wasn’t rebuffed in a single office. 
If one be polite, discerning and not 
over insistent a courteous reception is 
received anywhere. The trouble with 
the unsuccessful solicitor is that he 
lacks personality, and often swbstitutes 
assurance and insistence for tact. Ifa 
man is busy don’t force your way in. 
Call again.” 

* *~ 


It is not the agent who 


Using Brain calls upon the most 
To Guide people who achieves 
One’s Leg the best results, but 


the agent who makes 
the most intelligent selection of pros- 
pects and then is industrious in going 
after them. Every agent should appre- 
ciate the difference between “leg work” 
that is futile and that which is success- 
ful. This was never better illustrated 
than in the case of Conde Nast, who 
is now the publisher of two of the most 
famous magazines in the country. Nast, 
when a young man, secured a position 
as a solicitor for a firm of St. Louis 
printers. He called upon a dozen busi- 
ness men a day for a week, without 
securing a single order. He then de- 
cided to take a day off and see if he 
couldn’t figure some method of getting 
business. An important exposition was 
to be held in a month’s time. Nast got | 
a list of the exhibitors and then called | 
upon each of them, making suggestions 
that he do their exposition literature. | 
He landed 90 per cent. of the contracts. 
This was his first start toward the goal | 
of success, and since then he has shown ' 
his ingenuity in many different ways. ' 





Georgia Life Insurance Company 
MACON, GEORGIA 


A STRONG CASUALTY COMPANY Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance: 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 


Apply PETEK EPES, Agency Manager, Home Office 











Agents in the surety | 
The Agent’s line should congratulate 
Chaces in themselves that they 


Surety Field have picked out that 
field because it is one 

of the most lucrative for experienced 
and capable men, and is not crowded. 
That good surety men are extremely 
difficult to get was illustrated by the 


scramble for agents that followed re 
cently when one company was reinsured 
by another. There is no limit to what 
a good, live surety agent can do. Ac- 
quaintance counts for much, but it is 
not everything. Nothing should bar the 


efieferred 


of fiew Vort 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 








aggressive, strong man from entering a 
field because the lines are big, his ac- 
quaintance is limited and he must work | 
hard. For these very reasons the agent 
when successful can make more money. 
Premiums as high as $75,000 have been 
written on bonds in New York city on 


GEORGE J. KUEBLER 
Attorney - at -Luw 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 


ene risk. Briefs of the Law in any State 
a ee on Matters of 
TRAVELERS BUYS PROPERTY. INSURANCE 
Hartford, Jan. 21—The Travelers In- a Specialty 


surance Company has purchased the 
Touro Club property at No. 47 Prospect 
street here, and will build an addition 
to its office building later. The prop- 
erty is 8,300 square feet. 


= + References on Application ~-- 


Suite 720-29 So. LaSalle St. Chicago, Hl 


4 


| TELEPHONES: Randolph 6816 and 6817 





BUSINESS=BUILDERS 


DEVELOPING 


. Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 














APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding «Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $1,000,000 Write For Territory 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 


inten Chartered 1874 
eSexicArce=* POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres 8. WM, BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 
RELIABLE 45P PNY ROFRTIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 


55 JOHN STREET 
F. W. LAWSON 


New York 
General Manager 
Liability, Accident, 
Burglary, Boiler and _ Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


Elmer A. Lord & Co. 
145 Milk St., Boston 
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CALL ON COMPTON | 


_ —— —s * 


The Service Route to Success 


By the Compton way, every client 
becothés a chatiipion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 














OPEN TERRITORY 





Personal Producers who have also ability to organize 
territory and build a staff of productive agents will find 
abundant opportunity and salable policies with 


Scranton Life Insurance Company 


JAS. S. McANULTY, President 
SCRANTON, PA. 


E INSURANCE com Y 
OF BOSTON MASSACHUSETTS 
220 BROADWAY 


PHONE 6030-6031 CORTLAND 


CALL ON COMPTON 


CALL ON COMPTON 





NOLdNOD NO 'TIvd 





























itable A 
ee = GOOD a | COMMERCIAL FIRE 


BY EQUITABLE REPRESENTATIVES INSURANCE COMPANY 


The backing of one of the largest and strongest financial WASHINGTON, D. C. 


institutions in the world. 





A Participating Company. 

A Prompt Paying Company. Of the 5,153 domestic death claims 
paid by the Equitable during 1912, nearly 98% were paid within i. Statement, December 31, 1912 
one day after receipt of “‘ Proofs of Death.’’ 


A Company whose policies are standard contracts, drawn to con- | Capital Stock Paid in Full - - $430,790.00 








form to the insurance laws of New York and other States. | | Surplus 7” Policyholders ; ; : 704,179.37 


| 

A Company issuing every desirable form of insurance including | 
Corporation Insurance, Income Insurance, Group Insurance, | 
Monthly Premium Insurance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of Annuities. 


A Company sufficiently large and strong to insure applicants for 
large amounts under a single policy. 


‘ Throughout its entire history of 23 
h olicyholders include the world’s Captains £ 
" Soke identification with the Equitable is in itself an years the COMMERCIAL has 


endorsement. maintained an enviable record for 
A Company whose canvassing documents are comprehensive, PROMPT AND HONORABLE 
adequate and attractive. SETTLEMENT OF CLAIMS 


A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 


insuring them. | Correspondence with reference to our specially 

The Society has openings in practically every State for energetic soliciting advantageous agency contracts should be addressed 
: f ch t d ability. Address ‘ ° ° 

ee direct to the Home Office and will receive prompt 


The Equitable Life Assurance meen of the United States and courteous attention. 


165 BROADWAY ~ - NEW YORK 


cei woe \ PIVOPDOOI Over $130,000,000.00 


paid PROMPTLY IN CASH 


WITHOUT DISCOUNT, from ARD London Losses Paid in the United States 
funds | I lied by h2ad eo . 
ae HENRY W. EATON, MANAGER 


office in Liverpool 

AnD Globe G. W. HOYT, DEPUTY MANAGER 

J. B. KREMER, ASST. DEPUTY MANAGER 

U, : Cash Assets, Dec. 31, 1912 ee T ul r ¢ Z ‘a i aneted a 
Su us, s 7 SS ’ ’ ' 
Losses Paid by Chicago Fire, 1871  3,239,491.00 his an 4 0, NEW YORK OFPIGE 
Losses Paid by Boston Fire, 1872  1,427,290.00 80 William St. 
Losses Pald by Baltimore Fire, 1904  1,051,543.00 CIMICED 


Total Assets - © © «© -« 925,751.35 















































